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WASHINGTON AGENTS — 
RESENT APPOINTMENT 


Asked to Be Consulted in Naming of 
New Insurance Commissioner 
for District 





DOCTOR NON-RESIDENT NAMED 





Superintendent Lewis A. Griffith Lives 
in Maryland and Has Not Had 
Insurance Experience 





Washington, D. C., June 23.—The ap- 
pointment of Dr. Lewis A. Griffith, of 
Upper Marlboro, Maryland, as superin- 
tendent of insurance of the District of 
Columbia, announced in The Eastern 
Underwriter last week, has caused quite 
a stir among insurance men in the 
District. It has also been criticised 
by the press, one of the newspapers 
making adverse editorial comment be- 
ing the Washington “Times.” 

Dr. Griffith has never had any insur- 
ance experience, but has had an honor- 
able career. The agents, however, 
wanted an insurance department head 
who knew something about insurance. 

Agents Ignored 

The appointment is made by tthe 
District Commissioners, and after the 
resignation of Charles F. Nesbit the 
agents here asked the Commissioners 
if they would not select a man who has 
had insurance experience; in fact, they 
made a request that they be consulted 
in the appointment, their request being 
ignored. It is the first time, so far as 
is known, that a physician hhas been 
nemed for an insurance state super- 
visory office. 

Lane Dictated Appointment 

In discussing the appointment one 
of the agents said to The Eastern 
Underwriter: 

“It seems that the appointment was 
recommended by Secretary Lane. It’s 
the same old game of politics; and is 
another evidence of the need in the 
District for voting power on the part 
of the residents. There is nothing held 
against Dr. Griffith personally, but if 
Secretary Lane’s recommendation was 
to be the final word why did he not 
recommend a resident of the District 
of Columbia instead of going over int» 
Marvland?” 

Dr. Griffith was engaged in the prac- 
tice of medicine for years and was also 
health officer of Prince Georges County. 
in addition to serving on the Maryland 
State Board of Medical Examiners for 
sixteen years. During the war he serve’ 
as a United States explosive instructor. 
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Organized 1853 


Cash Capital $6,000,000 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


Underwriting Capacity Second to None 


FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, 
Hail, 


Lightning, Automobile, 


Marine 


Commissions, 


(Inland and Ocean), 


Explosion, 


Parcel Post, Profits, 


Registered Mail, Rents, Rental Value, Riot and Civil Com- 


motion, Sprinkler Leakage, 


Tourists’ 


Baggage, Use and 


Occupancy, Windstorm, Full War Cover. 


STRENGTH 


REPUTATION 


SERVICE 














North British 


and Mercantile 
Insurance Co. 


ESTABLISHED 1809 


Fire, Tornado, Automobile, 
Sprinkler Leakage, War Risk, 
Explosion and kindred lines 





Security 
Resources ample for 
all obligations. 


Service 
Expert advice on in- 
surance problems. 
CECIL F. SHALLCROSS, 


United States Manager 
76 William St., 


NEW YORK CITY 
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Fire & Marine Insurance Co. 
Cash Capital $2,500,000.00 


HE SPRINGFIELD for two-thirds of a century has 
transacted business solely under its own corporate 


name, without annexes, 


subsidiary companies. 


underwriting agencies or 
An agent of the SPRINGFIELD is 


not a half, a quarter or any other fraction of an agent, but 
is vested with the rights and dignity of an undivided repre- 


sentative of an undivided and independent company. 


The 


SPRINGFIELD stands today pre-eminent among American 


fire insurance companies. 


SPRINGFIELD MASSACHUSETTS 











WESTFALL, TAYLOR AND 
HORR, VICE-PRESIDENTS 


Board of Directors of Equitable Life 
Society Confirms Appointments 
Made By President 


CAREERS OF THREE OFFICIALS 


Westfall Has Been Executive Vice- 
President; Horr Financial Head; 
Taylor Agency Head 


The Board of Directors of the Equit- 
able Life Society con 
firmed three appointments of vice-presi- 
dents of the Society made by William 
A. Day. They are Dr. John V. E. West- 
fall, who was executive vice-president; 
Alfred R. Horr, who was financial vice 
president; and William E. Taylor, who 
second vice-president. 

The late John B. 
title of vice-president. 
Dr. Westfall’s Experience 
J. V. Westfall is a native of New York 
and graduated from Cornell in 1895. In 
1898 he received the degree of Doctor 
of Philosophy at the University of Letp- 
zig, and he helds several other 


Assurance has 


was 


Lunger had the 


univer- 
sity degrees. 
icentified with the well-known account- 
Haskins & Sells, 
service of the 


Subsequently he was 


ing firm of and on 
entering the Equitable 
in 1907 was placed in charge of its sta- 
tistical work. In 1913 he was appointed 
assistant third vice-president with spe 
cial duties in connection with the in- 
surance branch of the Society's businese 

the home office. At that time the 
Pureau of Insurance, Medical, and Ac- 
tuarial Departments were placed under 
his supervision. In 1916 he was ap- 
pointed assistant to the president, and 
on April 3, 1918, was made executive 
vice president with supervision over all 
the home office departments except the 
Agency Department, the secretary's of- 
fice, the treasurer’s and compptroller’s 
departments. 

As executive vice-president he was 1n- 
timately in touch with all matters of 
policy and with all phases of the Equit- 
operations. He is a member of 
the several advisory and administrative 
tanding committees of the officers. 


able’s 


Mr. Horr in Charge of Finances 

A. R. Horr became treasurer of the 
Equitable on December 1, 1913. He 
graduated from Corne!] University with 
the class of 1895 It is interesting to 
nete that Dr. Westfall, who was execu- 
e-president of the Society and Dr 
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R. M. Daley, assistant medical director 
were also members of that class. He 
was admitted to the bar in Ohio in 1897, 
and practiced law in Cleveland for a 
skort period. Subsequently he acted as 
claim agent for the Erie Railroad for 
two years. 

His banking experience began when 
he accepted a position with the Western 
Reserve Trust Company of Cleveland. 
He was for twelve years with the Cleve- 
land Trust Company, rising from as- 
sistant secretary to secretary, and then 





A. R. HORR 


to vice-president. During most of this 
period he was in charge of the corpora- 
tion trust and estates departments. 

As treasurer of the Equitable he is 
custodian jointly with Second Vice-pres- 
ident Fisher of all moneys of the So- 
ciety and of all securities owned or 
held by the Society, excepting policy 
loans and real estate loans. Under the 
direction of the finance committee of 
the board of directors, he has charge 
of the purchase, sale or exchange of 
securities, the collection of dividends 
ou stocks, and maturing principal and 
interest of bonds; collateral notes, and 
other securities. 

When a special committee was recom- 
mended to co-ordinate the war activities 
of the Society, President Day appointed 
Mr. Horr as chairman. In this capacity 
he has directed the Society’s various 
war activities, formulating ways and 
means for handling the work so as to 





W. E. TAYLOR 


get maximum results with a minimum 
of effort. This has been accomplished 
at the Home Office largely through the 
Equitable War Service League. 


Mr. Taylor in Charge of Agents 

On November ist last, William E. 
Taylor completed thirty years of con- 
tinuous service with the Equitable. 

He started in 1887 as an agent, and 
after serving in that capacity for several 
years, became a general agent. Subse- 
quently, he became identified with the 
agency department of the Home Office, 
was appointed agency supervisor in 
1902, superintendent of the Eastern 
States in 1907, superintendent of agen- 
cles in 1912, and second vice-president 
on May ist, 1918. 

Mr. Taylor’s long, practical experience 
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in the field and his close study of 
agency conditions for more than a quar- 
te: of a century have placed him in the 
front rank of life insurance agency offi- 
cials. During the past two years he 
has been especially active in the Asso- 
ciation of Life Agency Officers, and has 
studied sales problems not only frony 
the standpoint of the life insuranca 
agent, but from the larger view of gen- 
eral mercantile business. Equitable 
agents will bear witness that the ong 
object Mr. Taylor always keeps in mind 
is to devise ways and means to make 
their work more attractive and remun- 
erative, and he has probably done ag 
much to elevate the standard of life in- 

‘rance salesmanship as any life insur- 
ance official in this country. 


President Day’s Letter to Field 


The following letter informing agents 
of the death of John B. Lunger has 


been sent to agents by President Day 
of the Equitable: 

To the Agency Force of the Equitable 
Society: The Equitable Life Assur- 
ance Society of the United States has 
suffered an irreparable loss in the un- 
expected death of John B. Lunger. 

Mr. Lunger was elected vice-president 
by the board of directors on March 
21st, 1912, and during the last seven 
years the Society has profited by the 
diligent and efficient services of an 
insurance man, familiar with every 
branch of the business, and experienced 
in all departments of insurance man- 
agement. 

Coming to the Equitable with a fresn 
eye and alert mind, Mr. Lunger quickly 
grasped the problems needing solution, 
and united with his fellow officers in 
dealing with them. 

In addition to his regular duties as 
vice-president and president’s first as- 
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New Insurance Paid For in 1918........... 
Total Insurance in force, January 1, 1919.... 179,410,731.00 


Surplus assigned and unassigned............ 


New issues in 1919 being paid for at the rate of 
over $33,000,000.00 annually. 
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sistant, he was given supervision over 
the field forces of the Society. But his 
services were as useful in connection, 
with actuarial problems as with ques- 
tions of administration and the stim- 
lation of business. The Society’s acci- 
dent and health department was estab- 
lished at his suggestion, and was organ- 
ized under his supervision. 

Mr. Lunger was the architect of his 
own fortunes. By diligent study he 
fitted himself for important responsi- 
bilities, and by untiring diligence he 
climbed the business ladder rung by 
rung. 

From childhood until the afternoon of 
the day of his death he was diligent 





J. V. WESTFALL 


in business, but he found time for gen- 
eral reading, and gained cultivation and 
a high appreciation of the beauties of 
nature and of art. 

He was firm in his opinions but was 
patient, considerate and open to con- 
viction. 

He was a patriotic American. Dur- 
ing the war he worked diligently in 
aiding the Government, and in stimu- 
lating a loyal spirit among our people. 
And he was constantly active in render- 
ing friendly services to our soldiers 
and sailors at home and abroad. 

Mr. Lunger spent Wednesday, tha 
11th of June, at his office attending to 
the business of the day. In the eve, 
ning he was the guest of the Hon, 
Morgan J. O’Brien, at a dinner at the 
Waldorf-Astoria. While at this dinner 
he told one of his fellow guests that, 
he congratulated himself on feeling 
younger than his age. A few moments; 
thereafter he was dead. 

Funeral services were held at St. 
Thomas’s Church on Saturday, June 
14th, at eleven o’clock. The officers of 
the Society, many members of the office 
force, many managers and agents, men 
of prominence, officials of life insurance 
companies and other corporations, and, 
a host of friends, were in attendance. 

In the afternoon he was laid to rest; 
in the cemetery of the little village in 
which he was born. heside his mother 
whom he supported from boyhood as 
lenge as she lived. ard under the shadow, 
of a monument erected to his father 
who fell in our Civil War and is buried 
a* Arlington. 

Mr. Lunger’s associates at the Home 
Office and in the field. and a multitude 
of friends throughout the United 
States, will mourn his loss. 


W. A. DAY. 





BUSINESS CONCERNS JOIN 

The following are some of the manu- 
facturers who are members of the In- 
surance Federation of the State of New 
York: Brunswick. Balke Collender Co., 
New York; A. P. W. Paper Co., Albany; 
Eastman Kodak Co. Rochester; Wallace 
& Co., Brooklyn; Tl. S. Light & Heat 
Corp.. Niagara Falls: Moore-Shafer 
Shoe Mfg. Co.. Brocknort; The Bachner- 
Moses-Louis Co.. Gloversville; Wick- 
wire Brothers. Cortland; Elmira Knit- 
ting Mills. Elmira: Geneva Cutlery Co., 
Geneva; Le Roy Hydraulic Electric Co., 
Le Roy. 
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Editor Drew Turns 
Critic of Commissioners 


DOESN’T LIKE EXAMINATIONS 





Wants Reforms; Also Thinks Colonel 
Young Should Not Head Fraternal 
Committee 





Editor Cyrus K. Drew, of the “Insur- 
ance Report,” Denver, who attends 
many insurance commissioners’ con- 
ventions, and who ordinarily makes 
gentle or witty comments on insurance 
affairs, has turned critic of one phase of 
the commissioners’ body. He feels that 
the examination committee is not 
quite on the job, although he does not 
give specific incidents. While what he 
said is written in a kindly spirit, he un- 
doubtedly means what he says. 


“With the approaching annual meet- 
ing of the National Convention of In- 
surance Commissioners only a few 
months off I hope to see something 
started that will improve this organiza- 
tion in two vital essentials,” says Mr. 
Drew. “These are: First, to arouse in 
every department a more wholesome re- 
spect for and greater confidence in 
the socalled convention examinations 
made under the supervision of the or- 
ganization’s examination committee; 
and second to discard the obsolete cus- 
tom of passing committee appointments 
to states by succession, regardless of 
the qualifications for the job of the 
new commissioners who succeed to such 
appointments. 


Says System Has Not Improved 


“Convention examinations are some- 
thing of a joke nowadays, I fear. That 
is to say, they are not what they ought 
to be in the eyes of some of the depart- 
ments not participating therein. In 
this respect I surmise that the system 
o* examination has shown little or no 
betterment over the old road-agent 
hold-up methods of the past. Great ex- 
pectations were held out that under the 
direction of Col. Young’s Examination 
Committee the abuses and inequalities 
of former examination methods would 

» done away with. Possibly they have 
to some extent, but the fact remains 
that in many departments, far too many, 
a convention examination means no 
more than any other kind of an exami- 
nation, which, considering the prom- 
ises made as to cooperation and com- 
munity of interest and the like through 
the medium of the organization of com- 
missioners, would seem to indicate that 

mething is wrong somewhere. In a 
few instances I suspect that the dis- 
closures in the so-called convention ex- 
aminations were best employed in serv- 
ing as a guide for detecting things 
therein not revealed which supplied the 
excuse for additional examinations with 
special trips {cr the examiners, at the 
company’s expense, of course. 

“Committee appointments in this or- 
ganization alyo have been a joke for 
years. States succeed themselves, not 
individuals, in the formation of stand- 
ing committees, taking no account of 
the abilities of the commissioners so 
named. To a moderate extent this cus- 
tom has been altered for improvement 
by President Fairchild. But some of 
the committee appointments are ludi- 
crous, and since so much of the im- 
portant work of the organization is 
regulated by committees the results 
are not as helpful to the interests of 
insurance as they ought to be. 

Fraternal Committee 

“A membership on the Fraternal 
Committee, for example, has long been 
held by Col. James R. Young of North 
Carolina. I forget just how it came 
about that Col. Young got the job, but 
it must have been by the old rule of 
succession, making plain the ridiculous 
features I am pointing out, for there is 


not a single fraternal society domiciled 
.1 North Carolina. If it happened that 
Col. Young should fail to succeed him- 
self as Commissioner of North Caro- 
iina (which it can’t, seems like), North 
Carolina would still have a place on 
ine Fraternal Committee, regardless of 
the knowledge or ignorance of the new 
Commissioner on the _ subject, Col. 
Young being better informed on it 
inan any other Commissioner. 


“There’s a fine chance here to make 
this organization more effective. It 
certainly should be brought about that 
a convention examination carries more 
weight among its members than a hold- 
up, road-agent style of examination.” 





CITY INSURES MacMONNIES 





Policy on Sculptor for $30,000 to Pro- 
tect Municipality if He Dies; 
Premium $883 





The City of New York has insured the 
life of Frederick A. MacMonnies, sculp- 
tor, to protect itself against loss should 
he die before the completion of the new 
fountain proposed for City Hall Park. 
The matter came to light at a meeting 
of the Sinking Fund Commission when 
Comptroller Craig said tl.e city must 
pay an annual premium of $883 on 
the $30,000 policy covering Mr. Mac- 
Monnies’ life. ‘ 

The fountain which the sculptor de- 
signed some years ago is still unap- 
proved by the Municipal Art Commis- 
sion. It is said some members want 
certain alterations. Meanwhile, it is 
felt that the money expended for carry- 
ing out the artist’s idea largely would 
be wasted should he die while the con- 
struction is in progress. 





George Leyser of the Metropolitan 
Department of the Guardian Life, has 
completed twenty-five years’ servico 
with that company. 


An Analysis Of 
Plan Popularity 


NORTHWESTERN MUTUAL IN 1918 





More Than Half of Policies Issued On 
Ordinary Life; Corporation 
Policies, 8.39 P. C. 





The Northwestern Mutual Life has 
published an analysis of its 1918 con- 
tracts, in order to demonstrate which 
plans of insurance are most popular. 
During 1918 total life plans aggregated, 
77.63 per cent of the business written, 
of which 53.47 per cent was ordinary 
life. The percentage of 20 year endow- 
ment policies issued was 2.04. The total 
endowment plans was 8.62 per cent. In 
corporation and partnership $12,998,600, 
was written out of total writings of 


$165,006,280. The amounts issued in 
1918 on various plans are: 
Amount 
eS rr er $ 81,267,320 
5 pay. life ..cscsesccccves 18,000 
i ae. err rere ese 1,013,700, 
15 POF. TUTE .rscccccvocesves 1.322,900 
20 OOF. TO .cccccccvsecovss 30,077,660, 
Single pay. life ........00- 25,000 
SPE new sineneneesevanes 4,271,540 
Total life plans........ $117,996,120 
10 year endowment ....... 122,000, 
15 year endowment ....... 696,500 
20 year endowment ....... 4,704,060 
25 year endowment ....... 472,600 
39 year endowment ....... 1,092,500, 
35 year endowment ....... 247,000 
49 year endowment ....... 456,700, 
10 pay. 15 year endowment.. 7,000 
19 pay. 20 year endowment.. 9,000 
10 pay. 25 year endowment.. 5,000 
10 pay. 30 year endowment.. 1,000 
15 pay. 20 year endowment.. 3,000 
29 pay. 25 year endowment.. 30,000 
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20 pay. 30 year endowment.. 50,000 
20 pay. 35 year endowment. . 20,000 
2) pay. 40 year endowment. . 24,200 
Endowment at 65 ......... 5,164,580 
PNG GEE sa bevewsses ney 5,000 





Total endowment plans $ 13,110,140 
10 year term 





NT COE sks wendiek Couns 20,901,420 
Total other than cor- 
poration and partner- 

SEE Snodncanecaxiace $15 2,007,680 


Corporation and Partnership 


Ordinary Wife .occdcccccace $8,112,600 
eS eee 189,500 
Br BE Wb un 6 ack cdvexcus 72,500 
a Oe eee 1,306,000 
DP OE sdk ak widd cavecbeaseek 20,000 
Oe POUT WN ico dsccceeve 1,000 
es 97,000 
adn 2 ne 509,000 
BO FORT GMB. 6.0.0. cccce a= 100,000 
nde in ee ae 16,000 
OP WE WN Sig he c00n es ocwe 10,000 
Endowment at 65 .......... 52,000 
DORE Se oes is enac ces 2,513,000 


Total corporation 
partnership 


and 
iam cabal $ 12,998,600 


Grand Total 


eer $165,006,280 





W. C. ADDY MAKES CHANGE 





With Minneapolis Insurance Agency 
Will Cover Hennepin County, Min- 
nesota; B. E. Ellis with Co. 





An important agency change has 
been made by the Equitable Life In- 
st.rance Company of Iowa covering its 
interests in Minneapolis, and a consid- 
erable portion of the territory in cen- 
tral-western Minnesota. 

Hennepin County, which includes the 
city of Minneapolis, has been divorced 
from the territory heretofore included 
in the Minneapolis agency, and a con- 
tract has been made with Willard C. 
Addy and the Minneapolis Insurance 
Agency, one of the largest agencies in 
the northwest, to cover Minneapolis and 
wennepin County for the company. 

Mr. Addy is one of the best and most 
favorably known life insurance men in 
the Northwest and has been associated 
with the Guardian Life as manager at 
Minneapolis for four and one-half years. 
His personal business for 1918 was over 
$600,000 nearly all of which was paid 
for. His personal premiums placed with 
the Guardian during his association 
with it exceed $50,000. 

Several men with the Minneapolis 
Insurance Agency will give their time 
to life insurance. under the manage- 
ment of Mr. Addy who becomes identi- 
fied with the corporation as one of the 
executives. 

B. E. Ellis, well known in the North- 
west, has returned to the service of the 
Equitable Life of Iowa and has been 
appointed general agent of the Com- 
pany for the territory formerly attached 
to the Minneapolis agency, outside of, 
Hennepin County, and has offices in the 
city of Minneapolis. His business 
looms up sufficiently to justify the pre 
diction that his agency will be one of 
the prominent producing agencies of, 
the Company. 





60,000 HEALTH WORKERS 





How State of Pennsylvania Intends to 
Fight Recurrence of Influenza 
Epidemic 





Sixty thousand health workers in 
Pennsylvania, reaching every nook and 
cranny in the state, and with a pre- 
ventative effectiveness sufficient to 
make a second influenza epidemic im- 
possible, will constitute an organiza- 
tion being built by State Health Com- 
missioner Edward Martin. 

There are already 6,000 men and wo- 
men allied with the State’s health de- 
partment, and each is asked to bring in 
ten new members within the next six 
months. 
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Life agents should be propa- 


Duties gandists, says J. Stanley Ed- 
of wards, Aetna Life, Denver. 
Agents No group of men have great- 


er opportunity for this serv- 
ice than they. We should be propa- 
gandists of the doctrine that willing- 
ness to work brings greatest happiness. 
That he who shirks or profits unduly 
from the toil of another is as much a 
parasite as the thief. We must be 
apostles of support of the established 
order of this Government, founded by 
our forefathers, until a majority of our 


fellow citizens earn the right at the, 


ballot box to show us a better way. 

Insurance men must continue in peace 
time the same effectual support of all 
legitimate government activities that 
they rendered in war time. 

Insurance men must recognize that 
they are citizens both of the country 
they live in and also citizens of -the 
new world now being created. 

They must recognize that they have 
‘uties and privileges besides carrying 
a rate book and earning commissions. 

They should learn and act on the 
belief that they cannot hope to accom- 
plish much in public service as_ indi- 
viduals, but if they will work through 
such organizations as these, they may 
hope to accomplish much. 

*“ * * 

The Travelers in a current 
One-Year announcement is introduc- 
Renewable ing a one-year renewable 
Term term contract without a 
disability provision or con- 
version privilege—short term, protec- 

tion in its simplest form. 

The business man of today needs 
protection, possibly in large amounts 
and for comparatively short terms, 
against the failure of some large busi- 
ness undertaking by his untimely death. 
The contractor, for instance, may un- 
dertake some large piece of work which 
will require two years for completion. 
The success of the undertaking depends 
almost entirely upon his continued life 
during the term of the contract. Or, 
the business man who undertakes some 
unusually large venture, the completion 
of which will not be reached for a year 


_ or two, should carry adequate protec- 


tion for his own interests, or for the 
corporation in which he is the moving 
force. A bank which loans money to 
a man simply upon his business stand- 
ing and credit should be protected in 
event of the death of the borrower. 

“The simplest form of insurance is 
necessary to meet needs such as these 
and the cost must be the minimum 
which can be guaranteed,” the Com- 
pany says. “These requirements are 
met in every way in this latest addition 
to the Company’s contracts. 

“Again, a contractor may borrow 
large funds to aid in carrying out a two 
or three-year contract with the inten- 
tion of paying off part of his obligation 
each year. The one-year renewable 
term contract, reducing each year by 
the amount of repayment, will protect 
the corporation or the estate from loss 
in case of death. The contract is also 
useful in meeting the situation of a 
corporation which has built houses for 
its employees expecting repayment by 
the employees in periodic instalments. 
The employer can cover the balance 
due by a yearly decreasing term con- 
tract on the employees. 

“These examples give an idea of the 
usefulness of the contract. There are 
many others. 

“There undoubtedly is a growing de- 
mand and a big field for a life contract 
such as this which will provide simple 
protection to the business man for com- 
paratively short terms at the lowest 
possible guaranteed cost and, further, 
one which will be flexible enough to 
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cover special propositions requiring in- 
crease or decrease of the insurance 
year by year. We believe we have met 
this want in the new one-year renew- 
able term contract and announce it 
confident that it will have a large field 
of usefulness.” 
~ * ” 

A real insurance salesman’s 

Object object at the beginning of his 
ofa Real canvass is to get his pros- 
Canvass pect to desire insurance pro- 

tection. Strictly speaking, 
the agent does not create the desire. 
Somewhere in that man’s mind, the ag- 
ent who knows human nature finds the 
material for a fire; he also finds some 
slumbering ember of desire. He fans 
that ember until it blazes up. The best 
fire makers did not learn the art from 
a text book. It came from a fine combi- 
nation of alert common sense and ex- 
perience. That is the way in which the 
agent learns to kindle desire in his 
prospect. The better the agent knows 
human nature, the hotter will be the 
fire of desire, and the quicker it will 
be kindled. In a very large number of 
cases, it isn’t until he has got his kind- 
ling going that the agent need bring up 
the subject of just what kind of a 
policy he is going to suggest. 

But suppose at this stage of the can- 
vass the prospect says he wants a form 
of policy which apparently does not fit 
his need. The agent should be on his 
guard. He may not know as much 
about the prospect's affairs as he 
thinks he does. The prospect may be 
more nearly right than the agent sus- 
pects. It is a good plan, under these 
circumstances, to get the prospect to 
do the talking. Without opposition, by 
suggestion the agent leads on his pros- 
pect to state in greater detail just why 
he thinks the policy he has named will 
really suit his case, adroitly questioning 
him from time to time, so that he can- 
not skimp the weak points in his own 
argument, but has to repeat them in 
extenso. With the weak points thus in 


‘the limelight, the chances are that he 


will recognize them as weak. 
* * *@ 


Evidently some of the field 

The men fail to realize the value 
Binding of the binding receipt. Some 
Receipt do realize its value and use 
it. “Why should you try to 

collect the first premium in cash and 
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give the applicant a binding receipt?” 
asks the Guardian Life; and it makes 
the following answer: 

(1) Have you ever secured an appli- 
cation only to find when you return to 
deliver the policy that the applicant has 
changed his mind and decided not to 
take the policy? 

If he had paid the premium when he 
wanted the policy—when you secured 
the application, the chances are he 
wouldn’t have thought about changing 
his mind. Even if he had, he would 
hardly have the nerve to say, “I want 
my money back.” And if he were to 
greet you with such a statement you 
would put up a real selling talk before 
you would dig down into your jeans 
and pay back the commission you had 
already spent. Now wouldn’t you? 

To sell a policy once is hard enough 
work in most cases without having it 
to do all over again when you go to 
deliver the policy. 

When you use the binding receipt 
vou have to sell the policy only once. 

(2) Have you ever secured an appli- 
cation only to find upon your return 
to deliver the policy that some other 
life insurance man has come along and 
convinced your applicant that he 
bought the wrong one? 

If you had used the binding receipt 
your applicant’s mind would not have 
been so easily changed; in fact the 
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other life insurance man would have 
seen that a policy had been sold by 
a real salesman, and he _ doubtless 
would have passed on. 

(3) Have you ever secured an appli- 
cation and after futile efforts to get 
the applicant examined, given it up as 
a hopeless case? 

There’s nothing that hurries an ap- 
plicant to the doctor more effectively 
than the realization that he has put 
up some real money and that he has 
to see the doctor before the money 
gets to work for him. 

(4) Have you ever secured an appli- 
cation only to learn that before the 
policy issued thereon reaches you for 
delivery, the applicant has died as a 
result of an accident or possibly as a 
result of disease contracted after the 
examination was made? If in a case 
of this kind the first premium had been 
paid in cash and collected with the 
application in exchange for the bind- 
ing receipt, the company would prompt- 
ly pay the claim. 

* + s 
T. B. Janney, president of 

Bankers’ Janney, Semple, Hill & Co., 

and bankers, Minneapolis, has 
Insurance written a letter to the 

Northwestern National Life 
in which he says: 

“There can be no question but that 
the banker, on account of his standing 
and prestige in his own community, can 
promote the welfare of the customers 
of his bank by using his influence in 
advising them to buy life insurance 
in some reputable, old-line life insurance 
company. His duty in the matter does 
not end with advising them merely ta 
insure their lives. He should be able 
to recommend some reliable company 
to which they should make application 
for insurance. In order to be able to 
do this conscientiously, he should 
satisfy himself as to the standing and 
methods of the company which he so- 
licits and the fairness and equity of the 
policy contracts.” 





NEW COMPANY PAPERS 

Two new agency publications have 
made their appearance during the 
month of June in the field force of the 
Bankers Life of Iowa. “Show Me” is 
the title of the weekly bulletin of the 
general agency of H. G. Lea at Kansas 
City, and J. H. Heil, agency manager 
for the state of Kentucky, has started 
a new agency publication which he calls 
“The Blue Grass Blade.” 





RIFT IN BALL LEAGUE 
The representatives of the Aetna and 
the Travelers Insurance companies in 
Newark, N. J., have withdrawn from the 
Insurance and Banking Athletic League 
of that city. 
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Federal Estates Tax 
of Doubtful Validity 


OPINION OF ALFRED HURRELL 





Direct Tax Not Apportioned Among 
States as Constitution Requires, 
Says Prudential Solicitor 





One of the most interesting and valu- 
able papers which have yet been pre- 
pared on the Federal estates tax of 
1918 was that of Alfred Hurrell, third 
vice-president and general solicitor of 
The Prudential. 

Mr. Hurrell summed up his conclu- 
sions by saying that in so far as the 
Act attempts to lay a tax upon dower, 
courtesy, estates by the entirety, pro- 
ceeds of life insurance policies in favor 
of third-party beneficiaries, it is invalid 
as being confiscatory and in violation 
of the fifth amendment of the Constitu- 
tion of the United States; and that the 
entire act is of doubtful validity by rea- 
son of considerations suggested which 
indicate that it is in fact a direct tax 
and is not apportioned among the states 
as the Constitution requires. 

Reverse of Ordinary Inheritance Tax 

The present Federal Act seems to be 
the reverse of the ordinary inheritance 
tax in that it does not assume to tax 
the inheritance or receipt of the prop- 
erty by the beneficiary. In the words 
of the Act it is said to be on the trans- 
fer of the estate of the decedent and 
construed by the Treasury Department 
it is a tax not upon the transfer to but 
on the transfer from. 

Doubts have been expressed as to the 
validity of this legislation on constitu- 
tional grounds, for the reason that on 
its face the impost seems to be a direct 
tax upon property without apportion- 
ment among the states and as such in 
conflict with Section 2, Article 1, of the 
Constitution, which provides that di- 
rect taxes levied by Congress shall be 
apportioned among the states according 
to their population. If the courts find 
that it is such a direct tax it is, of 
course, hopelessly unconstitutional. 


Statutes Need More Than Legislative 
Labels 


This suggestion cannot be passed 
over without some consideration. Con- 
gress has called this a tax upon a trans- 
fer. While this language is entitled to 
be weighed in seeking the legislative 
intent a legislative label is not all there 
is to a statute. ‘The courts have a right 
to analyze and examine it to determine 
whether the real nature of the Act 
squares with the label. If tested by the 
ordinary and well-known rules of in- 
terpretation and construction it is found 
to be in fact a direct tax upon property, 
it should be so declared, even if it be 
camouflaged by a misleading title and 
no matter what the necessity which 
gave rise to its enactment. 

Tax Upon Estate As Property 

The natural result and reasonable ef- 
fect of this Federal estates tax is to 
exact a tax from the estate, from the 
very property forming the body of the 
estate, and, notwithstanding that such 
a proceeding is termed a tax upon the 
transfer it would seem to be a tax upon 
the estate as property. If it is so, then 
it is of course a direct tax. 

“The courts may in beautiful and logi- 
cal opinions hold that this Act does not 
levy a direct tax, and, hence, is saved, 
from constitutional disfavor, but I will 
say that if Congress has deliberately 
started out with the intention of laying 
a direct tax upon the net estate of every 
decedent as property. it could not have 
adopted a more effective method of 
accomplishing its purpose,” says Mr. 
Hurrell, 

The Prudential’s solicitor then shows 
from the terms of the Act why it ap- 
pears to be a direct tax. 

The first sentence in the schedule of 
rates reads: “1 per centum of the 
amount of the net estate not in excess 
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of $50,000.” The increasing rates which 
follow are applied in the same manner 
up to 25 per cent. where the net estate 
is in excess of $10,000,000. 

No Reference to Distribution 


There is no reference in this, either 
expressed or implied, to any distribu- 
tion, nor is the tax determined upon any 
share or portion of the estate, but upon 

ie net estate as a whole, irrespective 
of and before distribution; in fact, as 
‘ar as this act is concerned it matters 
not whether the estate is ever distrib- 
uted, the executor, administrator or 
person in possession must, as subse- 
quent sections provide, hasten to pay 
the tax. 

Section 402 defines what shall be con- 
sidered part of the gross estate, includ- 
ing among other things, dower and 
courtesy, estates by the entirety, life 
insurance taken out by the decedent on 
his own life and the excess of $40,000 
of such insurance payable to all other 
beneficiaries. (These items are here 
referred to merely to show that they 
go to build up the amount of the estate 
which is taxed as a whole and that the 
tax is not upon the items themselves 
vhen received by the beneficiaries.) 

Section 403 sets forth the deductions, 
which are briefly, funeral and adminis- 
tration expenses, claims against the es- 
tate, unpaid mortgages, losses incurred 
during settlement not compensated for 
by insurance or otherwise, and such 
amounts expended for support of de- 
pendents during settlement as are per- 
mitted by the laws of the jurisdiction 
where the estate is being administered, 
whether in the United States or other- 
wise, not including income taxes on the 
estate or inheritance taxes. 

' passing, it is interesting to note 
that no exemptions or deductions are 
allowed in the case of husband or wife 
or next of kin of the decedent. 

Deductions 


Deductions are allowed for bequests 
or devises which are exclusively for 
public purposes or to religious, educa- 
tional or philanthropic societies and 
there is also a provision exempting 
property which can be identified as hav- 
ing been received by the decedent as a 
share in the estate of any person who 
died within five years prior to the 
death of the decedent. 

In addition, there is a general exemp- 
tion of $50,000 in the case of the es- 
‘ote of a decedent resident of the United 
States. 

It will be noted, however, that all of 
these deductions are to be made from 
the gross estate of the decedent and 
that they are not dependent upon nor 
to be taken from any shares into which 
it may be divided for distribution. 

The Act imposes the usual duty upon 
the executor to report to the taxing 
authority, especially requiring him to 
report “the value of the net estate of 
he decedent as defined in Section 403” 
(Section 404-c). 

Section 408 permits the property of, 

‘ decedent to be sold under judgment 
of the court after proper proceedings, 


if the tax is not paid within the stated 
time. iIt also provides that if any por- 
tion of the tax be paid by or collected 
from a part of the estate passing to 

1y person other than the executor, 
such person shall be reimbursed, and 
states it to be the purpose of the Act, 
that as far as practicable the tax shall 
be paid out of the estate before its 
distribution, unless otherwise provided 
by will. Section 409 makes the tax, if 
unpaid, a lien upon the gross estate of 
the decedent for ten years, excepting as 
to the portion used for the payment of 
charges and expenses of administration 
as allowed by the court. 

Apparently, the only exceptidbn where 
the tax could be construed to fall upon 
the distributive share is in the case of a 
beneficiary of a life insurance policy 
where the amount is in excess of $40,- 
000, in which case if the tax is not 
paid when due, the beneficiary, the Act 
says, shall be personally liable therefor, 
and the proceeds of the policy to the 
extent of the interest of the decedent 
therein at the time of transfer or the 
beneficiary’s interest is subject to a 
lien for the amount of the tax. 

Notwithstanding the wording of the 
clause imposing the tax, labeling the 
intent of Congress as to its nature, the 
foregoing consideration of the Act as a 
whole seems to sustain the thought that 
it does not actually place a tax upon the 
transfer of the estate at all, but upon 
the net estate itself. 


A Tax Upon Transfer! 


If this present Act is valid then this 
situation is now in effect,—B, a sole 
legatee or only next of kin of decedent 
X, whose net estate figures $49,999.99 
before the deduction of the specific ex- 
emption of $50,000 suffers no diminu- 
tion of his share as the estate is not 
subject to the tax at all while C,—a 
citizen equal to B before the law, but 
perhaps more humble,—may suffer an 
abatement and thus in effect pay a tax 
of $250 from a small legacy or distribu- 
tive share of a thousand dollars, if he 
is unfortunate enough to be entitled 
thereto from the estate of decedent Y, 
who died worth over $10,000,000, the 
rate called for by an estate of that size 
being 25 per cent.,—and this kind of a 
proceeding is called a tax upon the 
transfer! In contemplating this result 
one wonders if by any strange coinci- 
dence the elder statesmen confused the 
parable of the servant and the talents 
with the mandates of the Constitution 
and felt impelled to embalm in statu- 
tory law the idea that “unto everyone 
that hath shall be given, and he shall 
have an abundance: but from him that 
hath not shall be taken away even that 
which he hath.” 

Or, to vary the example,—if I am be- 
queathed a thousand dollars by a de- 
cedent whose net estate is worth $50,- 
000, and who has divided his entire es- 
tate among specific beneficiaries with- 
out making provision for the payment 
of this tax, (thus eliminating the ques- 
tion of whether any residuary legatee 
must bear the whole burden of it), I 


pay $10, i. e., my portion is reduced by 
that amount but if under the same cir- 
cumstances the same bequest comes to 
me from a decedent whose net estate is 
worth over $10,000,000, I pay $250, in- 
stead of $10. 

I have heard also the suggestion that 
inasmuch as Congress has the conceded 
right to tax, the privilege of inheriting 
a divided share, or the whole of an es- 
tate on its receipt by the beneficiary, 
it by the same token has the right to do 
in bulk as it were, before the estate 
is divided, what it would have done if 
it had gone about it by the method of 
assessing the tax on the separate in- 
heritances. The trouble with this to 
my mind is that an inheritance is taxed 
as a privilege and the tax relates to 
that which is inherited; while this 1918 
Act levied the tax without relation to 
what is inherited by a particular citi- 
zen but on the whole property in the 
estate without reference to how or by 
whom it is received. 

Dictionary Definition of Transfer 

Then again it has been suggested that 
there is nothing wrong with a transfer 
tax as such, as for instance the stock 
transfer tax laws, and that this is a tax 
of like nature. The trouble with this 
again is that this tax bears no relation 
to what is transferred except in an ex- 
traordinary case of the whole of an es- 
tate being transferred to one person. 

The dictionary definition of a transfer 
is, “The Act or transaction by which 
the interest or ownership of one person 
in anything is made over to and vested 
in another.” In other words, there are 
two parties to every transfer, the 
transferor and transferee. In the case 
of an estate there are as many trans- 
fers as there are transferees, each en- 
titled to a divided share. The Act does 
not make even a semblance of an at- 
tempt to seek out and tax these many 
transfers; in fact, it pays no attention 
to the actual transfers to A, B, C and 
D, but is concerned only in exacting its 
tribute at once from the whole net un- 
divided estate. “It is this ignoring of 
the relation of the transferee to the 
transfer which to my mind stamps its 
nature as a direct tax on the property 
of the estate,” says Mr. Hurrell. “I 
may be wrong in thus reasoning but I 
will look with interest for the pro- 
nouncement of the Supreme Court on 
this point. 

“But there are other features of the 
Act to which reference must be made,— 
not in anger but in sorrow,” continued 
Mr. Hurrell. 

“You will remember a court has lift- 
ed its judicial eyebrows as to whether 
Congress could tax the property of one 
person by arbitrarily providing a rate 
that was determined ‘with reference to 
the sum of the property of another,’ 
thus bringing about ‘profound inequal- 
ity,’ etc. With this in mind it is inter- 
esting to observe that among the items 
which go to swell the value of the es- 
tate (as figured in accordance with the 
Act), and also to determine the rate 
by which the property will be taxed 
(Section 402) is the value of any estates 
of the surviving spouse in dower or 
courtesy or anything in lieu thereof, 
also the interest of the decedent in 
any estate held by him with any other 
person as tenant by the entirety and 
last but not least the excess over $40,- 
000 of such life insurance as may have 
existed on the life of the decedent in 
favor of third party beneficiaries. 

Dower Rights 

“Now in the modest law school in my 
home town and in preparation for var- 
ious bar examinations I have gathered 
that the right of dower or courtesy in 
the appropriate spouse is so peculiarly 
the property of that spouse that the 
other can never exercise dominion or 
control over it in any way in the slight- 
est degree whatever by any super-clever 
device or hocus pocus known to the law. 
it exists in an inchoate form before the 
death of the other spouse and in a 
consummate form thereafter. There- 
fore, it comes not from the estate of the 
decedent but was created prior to his 
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death by the fact of marriage and the 
concurrence of the other necessary ele- 
ments. The right was always in the 
surviving spouse from its inception in 
inchoate form and the only thing that 
has happened at or by reason of the 
death of the decedent is that this in- 
tangible has put on tangibility, the right 
has progressed from the abstract to the 
concrete but it is distinctly the same 
old right and always was owned by the 


surviving spouse and never by the dead 


one. 
“Ig it possible that a property right 


which the common law created and has 
for centuries been guarding jealously 
can be ruthlessly set aside by the fiat 
of Congress—can be taken thus un- 
ceremoniously from A and given to B 
or to B’s estate, to swell the value of 
B’s estate or even to fix a rate of taxa- 
tion on B’s estate or the beneficiaries 
thereof under any transfer or inherit- 
ance tax law otherwise constitutional? 
I think not. 

“In my judgment it would surely take 
more than an Act of Congress to place 
in my estate after I am dead property 
rights which were always owned by 
another and in which and over which 
I had no interest or control in my life- 
time. I hope it is given to the profes- 
sion that the health and vigor of the 
venerable chief justice is spared long 
enough to allow him to deai with this 
phase of the Act. I would like to see 
the same mind analyze and conclude on 
it that dealt with the 1898 Act.” 





TIPS FOR PRIZE ESSAY 





Phases of Present Trend of Life Insur- 
ance To Be Treated in Equitable 
(lowa) Contest 





At the convention of the Equitable of 
Iowa to be held in Cleveland August 
26, 27, 28, one of the features will be 
the awarding of the Kirk memorial cup 
for the best essay on the subject of 
“The Present Trend of Life Insurance.” 

The Company outlines its opinion as 
to how the trend should be treated in 
this wise: 

“It may be well to outline slightly 
what particular phase of the subject 
should be taken up. 

“There is a trend, of course, to all 
phases of the life insurance business; 
a trend in its purpose and scope; a 
trend in its political aspect, in that the 
courts are getting more and more to 
decide what shall be in the life insur- 
ance contracts; and so on indefinitely. 
In writing an essay for this contest, 
however, it would be well to limit the 
subject in our own minds to the present 
trend in the purpose and scope of life 
insurance. 

“The new purposes which life insur- 
ance is made to serve today are mani- 
fold,—protection of big business; per- 
petuation of earning power by means of 
the income policy; preparation for the 
spontaneous removal of all obligations 
attaching to a man’s estate at his death 
in the way of inheritance and income 
taxes; protection of the employer by 
compensation and group insurance; the 
creation of trust estates. These and 
others constitute the great social and 
economic purposes which life insurance 
is made to satisfy with a wonderful 
versatility. 

‘It is hard to tell what limits will 
attach to the new scope of life insur- 
ance. The trend is toward the inclu- 
sion of more and more liberal benefits, 
—disability and double indemnity bene- 
fits; health and accident protection; 
greater range in the ages that will be 
acceptable; and less restriction as to 
sex.” 





In the case of two men of equal 
standing in your community, which 
stands best with his bank—the one 
with $10,000 life insurance or the one 
with none? 





How can tthe prospect know that his 
vacation this summer may not be that 
last long vacation—death! 

From Manhattan Life Insurance Co. 


Metropolitan Relieves: 
Housing Situation 


MAKES ONE LOAN OF $500,000 


Walter Stabler Answers Criticisms; 
Loan Will Help Build Some 
Apartment Houses 





The Metropolitan Life Insurance 
Company, according to an announce- 
ment made this week by its controller, 
Walter Stabler, has made the first of 
a series of building loans to accelerate 
construction and aid in relieving the 
housing shortage. 

The loan, $500,000, was made to the 
Queensboro Corporation for the erec- 
tion of eleven garden-type apartment 
houses in the block bounded by Twenty- 
first and Twenty-second Streets, Polk 
and Fillmore Avenues, Jackson Heights, 
Queens. The buildings will be without 
elevators and will rent at prices within 
reach of the average workingman. The 
cost of the buildings is estimated at 
$1,000,000. Accommodations for 185 
families will be provided in suites of 
three, four, five and six rooms each. 

Discusses Criticism 

In making the announcement Mr. 
Stabler said that large lenders on bonds 
and mortgages have been criticized un- 
fairly because of the falling off in their 
loans recently. This is due entirely to 
the heavy purchases of Liberty and 
Victory Bonds, he said. ‘The Metropoll- 
tan Life alone took approximately $120,- 
000,000 of United States and Canadian 
bond issues, being compelled to borrow 
$33,000,000 to cover its purchases, Mr. 
Stabler pointed out. He added that 
about $20,000,000 of the loans is still 
unpaid. The company’s excess losses 
last year and up to the presént time, 
due to the influenza epidemic, totaled 
approximately $25,000,000, he declared. 

“We, nevertheless, are fully cognizant 
of the seriousness of the housing situa- 
tion,” Mr. Stabler said, “and wish to do 
our bit toward relieving it. We approved 
the Queensboro application of $500,000 
because of the excellent work done by 
that corporation in the improvement 
and upbuilding of the Jackson Heights 
apartment house section in Queens, also 
because the property is within twenty- 
two minutes of Grand Central Station 
via the Queensboro tunnel service to 
the Twenty-fifth Street station and 
Corona elevated, and because this facil- 
ity eventually is to be extended to 
Times Square.” 





DROVE CORN PLANTER 





Agent Busy on Farm While Doctor Ex- 
amines Farmer; Mutual Life 
Man’s Experience 





W. Bruce Robertson, Mutual Life, 
Jackson, Minn., tells how he sold a 
policy recently: 

“You may be interested in knowing 
just how I closed this man, after work- 
ing on him for more than a year. He 
had not objected to the insurance be- 
fore, but kept putting it off. On Friday 
of last week I wrote him a brief letter 
about ‘Men die at the wrong time.’ He 
got this on Saturday, and I went out 
and wrote the application on Monday: 
with very little trouble. 

“When he failed to come in for ex- 
amination, I took the doctor out to him, 
and when he kicked about taking the 
time for the examination, I drove hig 
corn planter while the doctor fixed him; 
up.” 





Under the caption, “The Dotted 
Line,” B. L. T. reprints a marriage an- 
nouncement from Bryan, Ohio, the name 
of the groom being Franklin G. Sine, 
and the bride Lillian M. Heer. 





The Australian Provincial Assurance 
Association wrote 9,212 policies in 1918, 
for $6,500,000. 














Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 
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$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
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Are You Permanently Established? 


Wrile for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 
ests of all members. 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 








Security Mutual Life insurance Company 


Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 

















PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 


Address, PERMANENT, 
Care of The Eastern Underwriter, 105 William Street, New York City 














Mohawk Cor. Franklin Street, Buffalo, N. Y. 





NIAGARA LIFE BUILDING 


The Combined 


ag 7 Life, Sickness 
a» and Accident 


policies, sold only by the 


Niagara Life Insurance Co. 


(WILLIAM H. CROSBY, President) 
Protects the insured and his 
dependents. 





Live wire reliable agents may 
obtain very favorable 
contracts 





Communicate with 


E. H. BURKE 
Vice-Pres’t & Gen’] Manager 


BUFFALO, N. Y. 
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Founded 1865 


The Provident Life and Trust 
Company of Philadelphia 








when it is most needed. 





Provident policies are “seeing ahead” policies. Taken 
out now, they provide effective protection at the time 


Northwest corner Fourth and Chestnut Streets 





' THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 


Secure prompt action in the 


INSURANCE COM 
OF GOSTON MASSacHUSETTS 





WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 








Queries Answered 
At Canadian Congress 


HOW TO CONVINCE FARMERS 








Insure Their Brain Power; Answer For 
Man Who Wants to Invest 
in Steers 





At the Canadian Life Insurance Edu- 
cational Congress in London, Ontario, 
agents were asked to submit perplex- 
ing questions, which delegates on the 
floor answered. 

The first question asked was this one: 

“A farmer has no insurance, but is 
worth $25,000. He has a wife and no 
children and does not see the necessity 
of insurance. How can I interest him?” 

First delegate: I would suggest that 
he be approached with the idea of creat- 
ing a larger estate. Talk to him about 
inheritance tax and succession duties. 

Second delegate: I would ask if he 
could guarantee that he would have his 
estate in ten years’ time. 

Third delegate: I would sell him an 
income policy with disability clause. 

Fourth delegate: If he has created 
an estate his brain power did it, and 
probably he has other plans worked out 
if death does not overtake him I would 
insure his brains. 

Fifth delegate, Who is ambitious: I 
would talk joint life if I could do so 
without hurting his sensibilities. He 
should know that if his wife dies the 
insurance would help him on his farm. 
I know that is a cold-blooded way of 
putting it, but it can be done. 

Another question which seemed to 
strike lively memories, judging from 
the sympathetic reception it got was 
this one: 

“How can I overcome a farmer’s argu- 
ment that an investment in steers is 


much better for him than an invest- 
ment in life insurance?” 
First delegate: Suppose the steers 


in which he invests his money die, what 
has he got to show for the investment? 
If he dies with life insurance his estate 
is protected. 

Second delegate: The steer argu- 
ment is easily overcome. His whole 
investment must be taken covering the 
entire farm and investments, and it 
will be found that it does not yield him 


so much as the life insurance would as 
an investment outside of the protection 
afforded. 

Another question was, “How many 
times is it desirable to canvass a man 
before giving him up?” 

First delegate: More time is spent 
over dead prospects than in looking up 
new ones which in the end prove more 
productive. In brief: keep on seeing 
people. 





APP. A DAY FOR MONTH 





Record of E. A. Tessman, Equitable Life 
of lowa; How Policies 
Were Divided 





KE. A. Tessman, of the Equitable Life 
of Iowa, started on May 1 to write an 
application a day. He easily succeeded, 
his total being thirty-seven applications 
for $100,500. Asked how he did it Mr. 
Tessman told the company: 

“By constant plugging. I cut out all 
the non-essentials. It was a case of 
personal soliciting all the way through, 
the only exception being two applica- 
tions on which I had some help from 
an old policyholder.” 

Here was the way the insurance was 
divided: 

20 payment life, $46,000; ordinary 
life, $30,000; term of 65, $14,000; en- 
dowment, $10,500. 





BIG INHERITANCE TAX 

Attorneys fer the estate of Mrs. Mary 
Lily Bingham, formerly Mrs. Henry M. 
Flagler, tendered to the Collector of 
Internal Revenue at Louisville, a check 
for $5,384,084.67, which was accepted 
provisionally, as the Federal Govern- 
ment claims approximately $8,000,000 
's the correct amount of the inheritance 
tax upon the estate which was valued at 
more than $70,000,000. 





When Abraham Lincoln was asked 
about the financial standing of a neigh- 
bor, he began his letter of reply by 
writing, “I am well acquainted with him 
and know his circumstances. First of 
all he has a wife and baby; together 
they ought to be worth $50,000 to any 
man.”’—Provident Notes. 





The Maryland Association of Insur- 
ance Agents met in Baltimore on Wed- 
nesday. 


APPROVED BY GOVERNOR 





Two Pennsylvania Bills Having Refer- 
ence to Annuities; Were Introduced 
by Senator Baldwin 





Two Pennsylvania Senate bills, in- 
troduced by Senator Baldwin, have 
been approved by the Governor. Two 
paragraphs from them follow: 

“Provides that the net amount pay- 
able by the insurer under any policy of 
life insurance or under any annuity 
contract upon the life of any person 
heretofore or hereafter made for the 
benefit of or assigned to the wife or 
children or other relative dependent 
upon such person, shall be exempt from 
ali claims of the creditors of such in. 
sured person, whether or not the right 
to change the named beneficiary is re- 
served by the insured or is permitted 
by the insurer.” 

“No person entitled to the proceeds 
ul.der the policy or annuity contract, 
shall be permitted to commute, antict- 
pete, encumber, alienate or assign the 
same or any part thereof, if such per- 
mission is expressly withheld by the 
terms of such policy or any supple 
mental agreement. Nor shall any pay- 
ments of interest or of principal be in 
any way subject to such person’s debts, 
contracts or engagements, nor to any 
judicial processes to levy upon or attach 
the same for payment thereof, provided 
such restriction is incorporated in the 
policy or supplemental agreement. The 
insurance company shall not be re- 
quired to segregate such funds, but may 
hold them as part of its general cor- 
porate funds.” 





INSURANCE DEMONSTRATED BY 
CHART 


E <A. Pearson, Rowell Building, 
Fresno, Calif., has prepared an interest- 
ing and valuable chart showing the 
earning capacity and relative cost of 
life insurance during the productive 
years of life. The chart analyzes the 
various plans of insurance, gives the 
expectation of life and death rate at 
ages ten to ninety-five, and contains a 
vast amount of other valuable informa- 
tion. 


——————— 


INSURANCE AS AN ASSET 





How It Strikes C. E. Zonnevylle, Credit 
Manager of Yawman & Erbe Com- 
pany, Filing Manufacturers 





Here is what C. E. Zonnevylle, credit, 
manager of the Yawman & Erbe Com- 
pany, filing cabinet manufacturers, says 
of the value of business life insurance: 

“Is your life and are those of your 
executives insured in favor of your bus- 
iness? Do you know that such insur- 
ance acquires a cash surrender value 
which is a point of interest to credit- 
ors; that such cash surrender values 
may be included among investments; 
that such insurance may be made a 
sinking fund for payment of mortgages; 
that it may enable one to buy out a 
retiring partner’s interest; that it is 
available in times of stress when other 
sources fail; that it protects extended 
credit; that it is an asset which is not 
taxable; that it provides cash for your 
retirement; that it is available for any, 
emergency, at any time? 

“Buy enough business insurance to 
protect your future and increase the 
amount from time to time as your busi- 
ness grows. Protect your success.” 


LIFE ASSOCIATIONS’ CHART 

The Spectator Company has issued its 
Pocket Register of Life Associations for 
1919. This shows the condition and 
business of stipulated premium, assess- 
ment and fraternal life associations in 
America for five years ending January 
1, 1919. 





J. H. Washburn, consulting actuary, 
will return to Mexico in August. He is 
only remaining in the North briefly. 
Hereafter, he intends making two trips 
a year to Mexico. In a talk with The 
Eastern Underwriter this week Mr, 
Washburn said that he saw practically 
no anti-American feeling in Mexicg 
during the fourteen years he has been 
going to that country. 





During the first quarter of 1919 the 
new paid business of the Fidelity Mu- 
tual was an increase of 96 per cent. 
over the same period in 1918. 











wide reputation. 





The Verdict of the Great Jury. 


Your success as an underwriter depends upon the verdict brought fn 
by the greatest jury in the world—the American public. 
eight years the Massachusetts Mutual has been building up a nation- 
Its friends are everywhere and are ever ready to 
testify to the faithful and efficient service that it always renders. There 
is no better company to buy from and no better company to sell for. 

Occasionally we have a General Agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 










For sixty- 


The Agents of the 
New England Mutual Life Insurance Company 


After another Year of Splendid Success, 











Face the New Responsibilities resulting from the War, 
with the Determination to give that | 


Generous Service which is making Life Insurance 


A Universal Necessity 
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Tips on How To 
Sell Men of Wealth 


PROVIDENT L. & T. POINTERS 





Every Place of Business Entered 
Makes Approach to Next Place 
All the Easier 


The Provident Life & Trust has re- 
ceived from an agent a letter saying 
that he does not feel at home when 
canvassing wealthy men. He wants ad- 
vice. 

The Provident says that his lack of 
ease is natural, for what troubles him 
wben talking to wealthy men about life 
insurance is that he has not yet ob 
tained a sufficiently clear idea of just 
what these problems are, and, conse- 
quently, he does not feel sure just how 
he can present the subject of life in- 
surance to meet these problems. 

“This agent is a real man,” says the 
Provident. “He hates shams. He doesn’t 
like to pretend. It hurts his self re- 
spect. He is ambitious not to bluff his 
way, but to earn the friendly esteem of 
his prospect by an honest service which 
will deservedly win respect. 

Start With Growing Business Houses 

“We would suggest this plan of cam- 
paign. Attention has been called to the 
fect that small business is even more 
desperately in need of life insurance 
than big business. Let him begin by, 
picking out business houses whicn, 
while yet small, give every evidence of 
rapid and successful growth. Let him 
get in friendly touch with these busf- 
ness men, and get them to talk about 
their business and its problems. Let 
him study these problems himself until 
he has mastered them, so that he cam 
show them how life insurance will help 
them, and can start them on their life 
fnsurance career. Get them to talk not 
only about their problems, but about 
their ambitions. Keep in touch with 
them, and see how they are realizing 
these ambitions. This will not only 
mean that the agent will have the in- 
side track to sell them their next busi- 
ness policy, but will be getting useful 
information about the point of view of 
larger business houses. 

“He will be getting an education in 
business which will be constantly ex- 
pending. Every place of business ha 
enters will make his approach into the 
next place of business easier and more 
profitable. He will be selling insurance 
as he goes, and will be making a good 
living, but he will constantly have his 
eye on bigger things. He will constantly 
be getting leads to bigger business men 
whom he has never canvassed before, 
and meanwhile, his old policyholders 
will be growing, so that they will con- 
stantly be taking on new insurance. 

Experience of F. W. Moock 

“This is not theory; it is the actual 
experience of F. W. Moock, which we 
are laying before you, the biography of 
an agent, who by the most careful study 
has educated himself so that business 
men not only welcome him as an insur- 
ance expert, but consult him about their 
business problems, and not infrequently 
try to get him to abandon life insur- 
ance, and take a position with them in 
their line of business. 

“Seven or eight years ago, before he 
had reached his present success, he 
wrote a small business man for $2,000) 
term. all he could possibly pay for, 
Now that man carries $35,000 endow- 
ment, and through his introduction, 
Moock has placed $25,000 endowment on 
another business house, and is placing 
$70,000 on his other business friends. 

“He says he had to work hard for his 
success, and that it came step by step, 
as the result of constant Planning. To- 
day he finds that he can operate most: 
expeditiously by getting a business man 
to talk, and thus reveal the real situa- 
tion. That takes quick thinking as to 
how he should advance his case. And 


Ad Concern’s Ad 
For Insurance Account 


BUYS TWO PAGES OF MAGAZINE 





Blackman-Ross Company Patronizes 
Agents, Criticises Company Ad Men 
and Promises Great Things 





The nerve of some _ advertising 
agencies surpasses belief. One of them, 
the Blackman-Ross Company of New, 
York, has bought two pages of space in, 
“Printers’ Ink,” in order to tell life in- 
surance companies that if they employ, 
this agency it will work wonders in, 
production. But, let the ad. speak for, 


itself: 
“Life Insurance—A Few Thoughts 


About It. 
“Uncle Sam went into the life insur- 
ance business. Selling to only a frac- 


tion of his male population, he wrote 
in a few months between 37 and 38, 
Billions of Dollars worth of insurance. 

“All the insurance companies—deal- 
ing with all the population—for years 
and years and years—have between 25 
and 26 Billions in force! 

“We think that these figures should 
startle the most complacent insurance 
man on earth. But we are not sure 
that they will. 

“Many life insurance companies are 
today doing twice as much business as 
ever before. That is Number 1 of a 
long list of ‘reasons’ why insurance 
companies don’t advertise. 

“Nevertheless, we are bidding point- 
blank for a life insurance account. 

“We do not much expect to hear from 
any of the four or five biggest com- 
panies. We expect the architects, their 
advertising managers, are planning 
some new and still taller buildings. , 

“But this is what we thought: There 
are many high-grade second-tier com- 
panies. Each does an immense volume 
of business. It seems as though some 
of them must itch at times to get up 
into Tier 1. 

“And possibly we sympathize with 
their agents and solicitors who waste 
so many hours at explaining the 
strength and stability of the company. 

“We could help a good life insurances 
company. And we know more about; 
life insurance than we learned by mere- 
ly taking out our policies. 

“We will go anywhere to talk life 
insurance!” 





ACTUARIES INTERNATIONAL 





Will Signing of Peace Terms Revive 
Congress Which Was to Have 
Met in Petrograd? 





Now, that the peace terms have been 
signed actuaries are discussing whether 
or not the International Congress of 
Actuaries will be revived. The last 
congress was in Amsterdam in 1912, the 
Americans attending including Arthur 
Hunter, Henry Moir, George B. Wood- 
ward, J. D. Craig, H. N. Sheppard and 
J. H. Washburn. A congress was sched- 
uled for Petrograd in 1915, the war 
compelling cancellation of the date. 








the only way he can think quickly is be- 
cause he has always been a hard student 
of his cases. He tells us that he reads 
through on an average, once a week tha 
chapter in the Provident book on ‘Busi- 
ness Insurance,’ because, while he is al- 
ready familiar with its contents, this 
freshens his recollection, and enables 
him to make the right suggestion in- 
stantaneously when the opportunity of- 
fers in canvass. 

“He has stored his mind with knowl- 
edge, and is an expert, but he never 
talks insurance to a man without giv- 
ing the best that is in him. That is a 
very good best, and the prospect real- 
izes it, and treats the expert not as his 
business equal, but as his life insurance 
superior,” 




















for yourself? 


be paid. 
ECOND, 
face of the Policy, will be paid. 


or THREE TIMES the face of the Policy, 
FOURTH, that in the case of total 








Mr. Successful Life Insurance Agent: 
Do you want to secure a General Agency 
If so, read this, it is 


WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insurance Company guarantees: 
FIRST, that in case of death from any cause, $5,000, the face of the Policy will 


that in case of death from any ACOCLDENT, $10,000, or DOUBLE the 


THIRD, that’ in case of death gg SPECIFIED accident, $15,000, 
wi ¢ paid. 
disability as a result of accidental injury, the 


Company will pay direct to the insured at the rate of $50 PER WEEK during such 
disability, but not to exceed 52 weeks, after which the weekly indemnity will be at 
the rate of $25 PER WEEK throughout the period of disability. Can i 
MORE? And WHY should any man be satisfied with a policy that would do less? 
Annual Premium, Ordinary Life, at Age 35......scecccseccsecseceees $128.05 
Twenty Payment Life, at Age 35.... 167.10 
Twenty Year Endowment, at Age 35 
General Agents wanted in the fellew! 
sas, Michigan, Ohie and the District ef C 


UNITED LIFE AND ACCIDENT INSURANCE CO. 
Home Office, United Life Bldg., Concord, New Hampshire 
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insurance do 


States: Penasyivania, Delaware, Kan- 
mbia. Address: 























MINERS’ POLICY 
George Washington Life Tells Agents 
It Should Be Handled More 
Aggressively 

The George Washington Life informs 
agents that it is disappointed with the 
reception they have given its new min- 
ers’ policy. “It has been on the market 
some time now, but the attractive forms 
are gathering dust in the Home Office,” 
it says. 

The Company continues: 

“It is a known fact in life circles that 
group insurance has, in every case 
where it has been introduced, brought 
employer and employee closer together 
and has certainly promoted a great 
sense of loyalty on the part of the em- 
ployees thus protected. There seems 
to be no reason why the same conditions 
cannot be brought about relative to the 
coal mining industry. While: the new 
miners’ policy is not to be construed as 


a group proposition in any sense of the 
word, we feel that it can be success- 
fully worked along that line in a pure- 
ly individual way by co-operation on the 
part of the mine owners, superintend- 
ents and others interested in the ques- 
tion. The recent terrible mine disaster, 
which resulted in the loss of many 
lives, illustrates in a forcible manner 
the need of some measure of protection 
for the families of men who choose to 
follow such a hazardous occupation.” 





"FRISCO GROUP DEPARTMENT 

Manager Shields, of the San Francisco 
Agency of the Equitable Life Assur- 
ance Society, has established a group 
insurance department, with John R, 
Brownell as manager. 





J. HERBERT WALTON IN LONDON 
J. Herbert Walton, general manager 
in South Africa of the Mutual Life, is 
in London on leave. It is his first va- 
cation of the sort in twelve years. 











Southwestern Life Insurance Co. 
Home Office, DALLAS, TEXAS 

















19,712 


at any time in our history. 


in force over $150,000,000. 





were distributed among Fidelity field men in 1918—the result of 
our direct mail advertising. This is agency co-operation on a 
vast scale and explains why we are writing more business than 


‘The Fidelity operates in 40 states. Full level net premium 
reserve basis. Faithfully serving insurers since 1878. Insurance 


A Few Agency Openings for the Right Men 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 


LEADS 











Mr. Field Man: 
Do you know: 








That the NortHERN AssuraNcE Company of Detroit, Michigan, 
has lived up to all the traditions of the highest purposes of life in- 


surance; 


That it stands for the highest ideals in underwriting and that its 
slogan is, and always has been, CLEAN MEN AND CLEAN 


METHODS in its field work; 


That it is writing more insurance per capita per agent than any 


other American life company? 


If you are interested in knowing something of our Home Office 
system which makes this possible, we will be glad to hear from you 


Address, CLARENCE L. Ayres, President, 
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DETROIT, MICHIGAN. 
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Fidelity Mutual 
Leaders in Session 





$10,700,000 GAIN SINCE FIRST 





Pennsylvania Commissioner Discusses 
Insurance Department Problems; 
Paid Up on U. S. Loans 





(Special to The Eastern Underwriter.) 

Philadelphia, June 25.—The largest 
convention that the Fidelity Leaders’ 
Club of the Fidelity Mutual Life has 
ever held is in session here this week. 
President Talbot announced that the 
Company made a gain of $10,700,000 in- 
surance so far this year as compared 
with last, the total writings for May 
alone running more than $5,000,000. The 
installation of the new officers of the 
Fidelity Leaders’ Club put everybody in 
good humor. Professor John Dennis 
Mahoney, of the Company’s advisory 
staff, dressed in cap and gown, was 
master of this ceremony. When F. A. 
Wallis the New York general agent, 
who is also a New York police commis- 
sioner, was introduced as the new presi- 
dent of the club, two brawny policemen 
from the Philadelphia force, suddenly 
appeared and ranged themselves on 
each side of him as an escort. Other 
officers of the club are: Meyer Frank, 
Detroit, vice-president; George A. Lock, 
Kansas City, second vice-president; 
Robert J. Seiberlich, Minneapolis, sec- 
retary, and William C. Walker, Atlantic 
City, treasurer. 

Unique Honor For Heron 

All the famous figures in the Fidelity 
Mutual Life group of producers were 
present except Fred Heron, of Califor- 
nia, who is in critical health. In an 
appreciation of his popularity and good 
work and also to cheer him up in his 
illness, it was voted to make July 
Heron month. 

Vice-president Quinn announced that 
the Fidelity Mutual does not owe a 
cent on the Liberty and Victory Bonds 
which it has purchased of almost $5,- 
000,000. In each loan it subscribed for 
more than its allotment. 

The slogan of the meeting was a 
line from Emerson: “Every man is 
my master in some point and in that 
I learn from him.” 

The entire session of Wednesday 
morning was devoted to discussion of 
the Company’s “Income For Life Pol- 
icy,” its disability and double benefit 
features and the endowment feature of 
the limited payment life contracts. 
Club President Wallis, who was chair- 


man, illustrated his remarks by a black- 


board demonstration, George W. Por- 
ter, a Brooklyn lawyer who went into 
life insurance recently, made a new 
point in arguing for disability. He said: 
“A man would not carry fire insurance 
on the first floor of his house only.” 

The inheritance tax subject was dis- 
cussed by C. M. Hunsicker, while Frank 
H. Sykes, agency manager, explained 
all about the Company’s “book leads,” 
to which many agents told The Eastern 
Underwriter reporter that they owe 
their success in life insurance. J. H. 
Byrley, Atlanta; F. W. Hagen, Phila- 
delphia, and Dr. J. W. Kirgan, Cincin- 
nati, also told how the “book leads” 
work. This plan in brief, is to draw a 
letter to the Company from a business 
man offered a memorandum book. 

F. D. Buser, of Philadelphia, with 
some Liberty and Victory bond totals 
furnished him by the Federal Reserve 
Bank, proved’ that the average family 
in the United States can insure for at 
least $10,000. The total loan subscrip- 
tion was $18,000,000,000; total popula- 
tion, 105,000,000; average number of 
Persons in a family, 54%; average sub- 
scription per family, $500 a year. 

Insurance Commissioner Donaldson, 
who will be welcomed to the commis- 
sioners’ convention because he has good 
sense and is a wit, told the agents that 
he had had the usual success in a bill 
he favored regulating the fraternals— 
no success at all. It was killed. He 
advised insurance men not to go to 


Wallis Leader of 
Fidelity Mutual Life 


CLUB 





PRESIDENT OF LEADERS’ 


Heads a Field Force Despite Work in 
Police Department; Agency Writes 
$1,200,000 in May 





Frederick A. Wallis surprised out-of- 
town agents of the Fidelity Mutual Life 
this week by winning the presidency 
of the Fidelity Leaders’ Club, which it 
was thought would go to Meyer Frank 
of Detroit. 

The prevailing impression was that 
Mr. Wallis was so tied up with his du- 
ties at police headquarters, where he 
is a deputy commissioner, that he 
would not have time for making a per- 
sonal production record. He decided he 
would make an extra effort to lead the 
Company's agents, and managed to suc- 
ceed, as he generally does when there 
is a goal. 

The F. A. Wallis Co. wrote $1,205,000 
new business for May. It was mostly 
done on the income argument. 


Don’t Sell “Croak” Insurance 


“No grave-yard, no mourning, no 
die-to-win policies pushed around our 
office,” says the agency in a circular. 
“Would any man in New York City buy 
a twenty-payment life if he could get a 
life income? We would like to see what 
he looks like. Follow the line of least 
resistance by giving your clients an op- 
portunity to cash in at the bank vault 
instead of the graveyard vault. Do not 
sell croak insurance to any one who can 
get an income contract.” 





WAR AND EPIDEMIC CLAIMS 


An interesting sidelight on the ex- 
perience of the New England Mutual 
Life with the recent epidemic as a cause 
of death, compared with the war, is 
shown by the following statement. 
These figures include all claims paid to 
June 10, 1919, from the beginning of 
the war and of the epidemic. 


Deaths Policies Amount 
be 335 $704,735 
Epidemic ...684 917 2,286,011 





The companies are selling disability 
insurance now on such forms that most 
any assured can visualize his name on 
a check for at least enough to pay the 
doctor. 





Incidentally, there are about ten 
thousand or more saloon keepers and 
bartenders in Chicago who may be good 
life insurance prospects after July ist 
if they get into a calling not deemed 
hazardous.—The Organizer. 

” ” » 


Attorney James E. Rhodes, 2nd, of 
the Travelers, will return to this coun- 
try from France in the near future. 








Harrisburg in opposition to a measure 
unless it were absolutely necessary, 
and then to send only men of business 
standing and reputation for decency. 
He also made a plea that the depart- 
ment be not deluged with petty com- 
plaints. 

Secretary Hodze told the agents how 
they can avoid delays in getting poli- 
cies issued. 

The Joy Banquet 

The “Joy Banquet,” engineered by 
F. H. Sykes on Wednesday night, was 
an occasion long to be remembered. It 
is taking a chance to label anything 
“joyful” in advance, but this banquet 
was a corker. 

The only sad note in the entire con- 
vention was the memory of Frank W. 
Shanbacher, the small town and frail 
general agent who accomplished such 
wonders with charts, and who died re- 
cently. He was greatly missed. 

On Thursday the leaders went to 
Atlantic City. No new policy contracts 
were announced at the convention. 


Yes, figures sell insurance. 

Figures But not necessarily figures 
That Sell out of the Rate Book. They, 
Insurance of course, are indispensable. 

But after all, are not the 
majority of policies sold through fig- 
ures of speech rather than by numerals 
or statistics—by word pictures of what 
life insurance will do for a stricken 
family or by a word painting of a com- 
fortable old age? “Where there is no 
vision the people perish,” and the ag- 
ent who has no vision of what life insur- 
ance will do for his prospect and who 
cannot add a little human interest to 
the figures quoted from his Rate Book 
might come pretty near perishing from 
starvation.—-Agency Items. 

7 * * 

James M. Woodhouse, associate man- 
ager of the Phoenix Mutual for Connec- 
ticut, is building a $35,000 home on 
Wethersfield, a suburb of Hartford. 





More 
Power 


To You 


The more push there 
is behind you the more 
power you have. We 
furnish the push. This 
push is the help we 
give our men. No 
other life insurance 
company does as much 
to insure the success 
of its Field Force. Ask 
any Bankers Life man 
or write 


Bankers Life 


Company 
DES MOINES 














HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 





The 59 Annual Report of the 
Home Life Insurance Com any 
shows over Four Million Dollars 
paid to policyholders in 1918, of 
which over Seven Hundred Thou- 
sand was in dividends. e in- 
fluenza pneumonia epidemic caused 
an abnormal mortality greater than 
any experienced in the Company's 
history, but notwithstanding this 
the assets show an increase of 
more than 4% and are now over 
Thirty-Six Million Dollars, 


The total insurance in force was 
increased during the year 6.6% and 
is now nearly One Hundred and 
Fifty-Nine Million Dollars, 





For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agents. 

256 Broadway, New York, N. Y. 

















Build Your Own Business 
under our direct general agency contract 
Our Policies provide for: 

Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 








THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance, 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 














IN THE CENTER OF THE U. S. A. 











“AS ATHEHILLS - 
eon / ~T 








is located a big, vigorous, and growing in- 
stitution of Life Insurance. 


Our geographical location enables us to 
render exceptional service to our policy- 
holders and field force. 


Over $180,000,000 of insurance in force. 


Investigate for yourself. 


Missouri State Life Insurance Company 


St. Louis, Missouri 
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THE PROFESSION OF AGENT 

Why do men become fire insurance 
agents? It is a nerve-racking, strenu- 
ous business, with no office hours for 
the real producer who is apt as not to 
land a risk at midnight while in social 
converse as at noontime over the desk 
telephone; with a requisite technique 
of his profession without which he can- 
not go far; with a competitor at his 
elbow in every turn of the road. One 
might make an obvious retort by say- 
ing: “For the money there is in it.” 





-But, such an authority as the “Ameri- 


can Agency Bulletin,” in touch with 
thousands of agents, says this is a fal- 
lacy. 

According to the “Bulletin” the re 
ward is not large; it is true some agents 
are wealthy but, to quote the “Bulle 
tin”: ‘Very few of them ever attained 
riches; and those few who have at- 
tained riches gathered them from some 
other sources.” 

Yet, despite this cold analysis which 
must have occurred to many wise heads 
in the business there is no let-up in 
the demand for licenses, while the fire 
insurance siren is just as seductive as 
ever she was. 

The functions of the first-class agent 
are not of a mean variety. They are 
varied and mutitudinous. The “Bul- 
letin” sizes them up in an estimate 
with which all will be in accord: 

“He is a fellow-townsman, perhaps a 
personal friend; he is his customer's 
adviser in many things relating to his 
property; his functions are in a way 
those of a legal adviser; he is skilled 
in phraseology to be used in properly 
and fully covering the property insured 
under the contract; he suggests im- 
provements in the property which 
would result in reducing the rate, and, 
at the same time, conserving community 
values against annihilation. He is en- 
titled to fair compensation for services 
rendered.” 

A job for a big man in a community 
and one more often filled to the satis- 
faction of the insured than otherwise! 

Possibly, the “Bulletin” may be a 
little pessimistic although possessing 
any amount of inside information on 
the subject. Well-established agents 
generally stick to their last; they con- 


tinue in the business for generations; 
they seldom leave to go into other 
lines. It may not be all beer and skit- 
tles, but the average man is not going 
down to his office every day merely for 
his health. To sum up: the agent works 
hard for what he gets; deserves all the 
rewards that come to him; neither the 
community nor the company can get 
along or wants to get along without 
him; and while he is not so prosperous 
as he should be in view of the energy, 
equipment and effort he puts into the 
job, at the same time there is no other) 
profession or vocation calling him hard 
enough to make him desert his own, 
So maybe it is much more pleasant tq 
be an agent than appears on the surface. 





APPLYING THE BRAKES 

It is a vigorous pruning that the 
Maryland Assurance has given the 
accident and health business, particu- 
larly the latter, in the announcement 
of rate advances and underwriting cur- 
tailments made by the company. Last 
year it took up this branch of the 
Maryland Casualty’s business after the 


4 


parent organization had conducted it 
for twenty-one years. It was a dis 
couraging time for a new _  organiza- 


tion to assume obligations in a line of 
underwriting that for years has become 
increasingly difficult to conduct with 
profit. In a general way the restric- 
tiens which the Maryland places upon 
accident and health underwriting will 
have the effect of limiting the Com- 
pany to select, preferred and what is 
commonly called ordinary business. 

In the accident field there is to be a 
general lowering of maximum age 
limits, beginning with 61, when a 20 
per cent. premium advance becomes 
effective. At age 66 40 per cent. ts 
added. No new accident risks are to De 
written beyond age 65; no new disa- 
bility risks beyond age 55; no disa- 
bility risks renewed beyond age 60; no 
new accident risks beyond age 60, ex- 
cept on certain forms. 

From the assured’s standpoint—and 
speaking of the business generally—it 
will be discouraging if some way is 
rot found to furnish disability insur- 


arce at a stable rate, at least to old 
and persistent policyholders. It 1s in 
the later years that one most needs 


this protection. There is something 
lacking in a system of insurance which 
becomes almost prohibitive in cost 
arter a long period of bodily activity 
wholly or but slightly interrupted by 
disability. 

So bold is the position taken by the 
Maryland Assurance that it will be 
seme time before it can hope to have its 
underwriting policy followed generally. 
In the matter of age limits there are 
companies which have for years re 
newed accident risks up to age 70 at 
no additional premium and the _ busi- 
ness as a whole has shown a profit. If 
there are any companies that desire an 
incentive to trim sail m their accident 
and health department, the Maryland 
hes come forward as a leader and set 
the pace. If there are any in the ranks 
who, while believing that curtailment 
is needed, but who lack initiative, that 
initiative has now been snatched from 
them. 

The Maryland has also decided that 

















JOHN A. MURPHY 


John A. Murphy, Buffalo insurance 
agent, sailed for France on the “Es- 
pagne” Sunday to join Frank P. Walsh 
and Edward Dunne as a delegate of the 
Friends of Irish Freedom. Messrs. 
Dunne and Walsh have been trying to 
obtain from the Peace Conference recog- 
nition of Ireland as a Republic. Mr. 
Murphy, who is a well-known figure at 
local agency conventions and makes a 
corking good speech, went to Ireland a 
couple of years ago to distribute funds 
raised in America. 
* * @ 

Darwin P. Kingsley, president of the 
New York Life, is one of the prominent 
Republicans who have signed a protest 
against reactionary tactics in the United 
States Senate which might block peace 
in Europe. Mr. Kingsley re-iterated his 
views at a college commencement in 
New England a few days ago,—the 
University of Vermont, his alma mater. 
In this address he said in part: “We 
must at once enter an economical and 
industrial league of nations or Europe 
perishes. That league will be made by 
commercial necessity—a power which 
does not act by or with the advice and 
consent of the United States Senate. 
Europe is hungry. Will probably be- 
come hungrier. Before they starve 
men become savages. The danger now 
is that the very foundation of European 
society will crumble. He is a fool who 
thinks all that can happen and leave 
us safe—safe in what he is pleased to 
call our splendid isolation.” 


in future all accident and health bus!- 
ness must be concurrent, in at least 
equal amounts. Agents have been ad- 
vised to cancel immediately a number 
of risks on various classes that drive 
motor vehicles for hire. The prohibited 
list has been considerably extended. It 
includes a wide variety of risks usually, 
written extensively on monthly pay- 
ment policies at an increased premium. 
The list includes those who cannot 
speak, read and write English. Acct- 
dents and diseases causing long per- 
iods of disability or of a recurring 
nature will be more than ever care- 
fully scrutinized. Besides the high 
less ratio on health business the Com- 
pany is taking into account the higher 
cost of conducting the husiness. 





The Guardian Life Club year closes 
July 31. 


—- -— — 





THE HUMAN SIDE OF INSURANCE 








M. J. Cleary, the new vice-president 
of the Northwestern Mutual Life Insur- 
ance Company, is gradually settling 
down to the work of administering the 
life insurance branch of the business. 
He is the “liaison officer” between the 
organization and the field men. His 
official title is vice-president, without 
numerical prefixes. The character of 
the duties of Mr. Cleary will naturally 
bring him into close relationship with 
the agents and, as well, with those 
Officials, state and company, who are 
shaping the future of American life in- 
surance. He will likely spend part of 
his time attending meetings: Involved 
in the position is the exercise of a dis- 
criminating diplomacy, which Mr. 
Cleary has in marked measure. He is 
also a man of unusual ability, a serious 
student of life insurance and a veritable 
glutton for hard work. Added to this, 
he possesses a human element, inher- 
ent from his Celtic origin and augment- 
ed by political experience, that will 
make him a commanding figure in the 
life insurance world. 

* * * 

E. D. Lacy, who has been appointed 
assistant actuary of the Northwestern 
National, is a native of Pennsylvania 
where he went to high school. At the 
University of Michigan he won Phi Beta 
Kappa honors. His first insurance ex- 
perience was in Baltimore where he 
was actuary of an industrial company. 
In 1909 he became associated with the 
Dakota Life, Watertown, S. D., as its 
actuary. 

* * * 

L. C. Breed, of Albany, one of the 
best of the up-state specials, and Vice- 
President Noonan, of Rose & Kiernan, 
Albany local agents, arrived in New Or- 
leans this week, making the journey 
from New York by boat. 

* A OK 


A F. Bailey, at present engaged in 
conducting the foreign department of 
the British General Insurance Com- 
pany, has been appointed by Muir, Bed- 
dall & Co. to undertake special work 
in their foreign fire department at their 
office in London. 

* * * 

W. L. Pelton, of the Mandeville In- 
surance Agency, Olean, N. Y., is cele- 
brating his thirtieth anniversary in fire, 
insurance. On leaving the Olean schools 
he went with W. H. Mandeville & Co., 
in June, 1889. At that time the agency, 
was conducted as a partnership, the 
members being W. H. Mandeville, J. H, 
Thompson and John Troy. In 1904 Mr. 
Troy retired. In January, 1906, the 
agency was incorporated, John M. Lar- 
kin and Mr. Pelton entering the cor- 
poration; the Mandeville agency was 
started in 1860, and represents thirty- 
eight fire insurance companies. 

* e 


Samuel B. Brewster, of the American 
Surety Co., playing on the St. Albans 
course last week, attracted much atten- 
tion. One of his most successful plays 
was at hole 16. <A vigorous drive in 
which the ball was closely and_per- 
sistently followed by the head of the 
driver, was succeeded by a neatly ex- 
ecuted approach and Mr. Brewster was 
down in 4, 

ok A * 

Dr. James W. Cain, who has been 
elected a vice-president in charge of de- 
velopment work of the Fidelity & De- 
posit, was formerly president of Wash- 
ington College, Chestertown, Md. H. B. 
Cunningham, a prominent attorney of 
Boston, has also been elected a director 
of the Company. 





it takes a man with character to stay 
there.—Exchange. 





The American Liability, Cincinnati, 
is preparing to write full cover auto- 
mobile. 
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London & Lancashire 
Has Twenty Allies 


COMPANY’S REMARKABLE YEAR 


Acquires Four Small Canadian Fire 
Insurance Companies in Addition 
to Law Union & Rock 


The allied companies of the London 
& Lancashire now number twenty. 
They the Marine Insurance Com- 
piny, Ltd., Standard Marine Insurance 
Company, Ltd., Law Union & Rock, 
Law Accident Insurance Society, Ltd., 
Orient, London & Lancashire _ In- 
demnity, Quebec Fire, Mercantile of 
Queen City Fire Insurance 
Fire Insurance Exchange 
Hand-in-Hand Insurance 
to be confounded with 
Underwriters), Mil- 
Insurance 


are 


Toronto, 
Company, 
Corporation, 

Company (not 
the Hand-in-Hand 
lers’ and Manufacturers’ 
Company of Toronto, Federal Insurance 
Corporation of South Africa, Ltd., Lon- 


don & Lancashire Compania Anglo- 
Oriental De Seguros, Monte Video, 
Australian Alliance Assurance Com- 
pany, Melbourne; Australasian Mutual 


Insurance Society, Ltd., Melbourne; 
Melbourne Fire Office, Ltd., Derwent & 
Tamar Assurance Company, Ltd., Ho- 
bart; City Mutual Fire Insurance Com- 
pany, Ltd., Sydney; and Sydney Fire 
Office, Ltd. 

1918 Announcement 

The year 1918 was the most remark- 
able in the London & Lancashire's his- 
tory. Within the past few months it 
made the following announcements: 

(a) The profits realized in 1918 (£578,- 
904, after payment of all taxes, &c.), 
reached the highest point in the career 
of the concern, extending over some 
57 years. 

(b) The business of the Law Union 
and Rock Insurance Company has been 
acquired, and the London and Lanca- 
shire now joins the ranks of the life 
assurance companies and fills up the 
important gap which had previously 
existed in its program. 

(c) The head office of the company 
is to be removed at an early date frum 
Liverpool to London. 

(d) By the amalgamation of the busi- 
ness of the Standard Marine, of Liver- 
pool, and “The Marine,” of London, the 
London and Lancashire has become one 
o* the largest marine insurance com- 
panies in the world. 

(e) The capitalism of about £350,009 
of the reserves has made the amount 


paid up on each share £5, instead of 
£2 10s. 
(f) The purchase of four small Cana- 


dian fire insurance companies has 
added to the influence of the London 
and Lancashire in our premier colony, 
and incidentally added about £380,000 
to the company’s premium income 
therein. 
The Fire Account 

The fire account again shows remark- 

able results: 


PRONE a haa vcbexnseneeve £ 2,437,223 
Losses (39.4%)... £962,510 
ICXPONSES ...000%. 895,486 

—_——--— 1,857,996 

0 a ee re era £579,227 

After crediting £64,921 for interest 

on tinvestments, and debiting the re 


serve for the increased liability, a sur- 
plus of £514,649 is carried to profit and 
loss account. 

The accident branch was established 


in 1901. Consolidating the figures to 
date it shows: 
Re a ee £ 8,729,926 
eer ere £4,325,496 
Expenses ...... 3,432,242 
—_—_—_—__—— 7,757,738 
DES: ciscsucasvissese £972,188 
or an average profit of £62,000 per 


annum. The profit last year was above 
this average, for it works out at about 
£107,000. 





KNOWLES LEAVES WORDLEY 

Sheridan A. Knowles, of Wordley & 
Knowles, Newark, has resigned to be- 
come connected with the Essex County 
Agency, that city. After being in busi- 
ness with James E. Wordley for two 
years, Mr. Knowles enlisted in marines. 

: was in this branch of the service 
for nine months. Mr. Wordley is a 
pecial agent for the Aetna. 

NEW GLOBE SPECIAL AGENT 

G. R. Manderbeck has associated with 
the Globe as special agent and will have 
for his territory all of Pennsylvania 
and Maryland. He assumed his duties 
June 1. Mr. Manderbeck was associat- 
ed in a similar capacity with the Pitts- 
burgh Underwriters. 





PHILADELPHIA APPOINTMENTS 

S. George Levi & Co. have been ap- 
pointed Philadelphia representatives of 
the Royal Exchange and the Patriotic 
Assurance. The latter company with- 
drew from the Prevost & Herring ag- 
ency. 





JUNE MEETING ARRANGED 


The Accident & Health Society of 
New York held its June meeting on 
the 26th. Fallacies of compulsory 


health insurance were discussed. 


y_ rHE AUTOMOBILE 
INSURANCE COMPANY 


OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,2 16,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5.38 2,334.00 


SURPLUS TO POLIC YHOLDERS 


$3,833,866.73 


LINES WRITTEN 


FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 





Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 











































. 


Binders Effected on Risks Anywhere in the U. S. & Canada 


Phone John 4613 


BERNHARD INSURANCE AGENCY 
43 Cedar St., 1 Montgomery St., 
New York City Jersey City, N. J. 


Scottish Union & National Fireman’s Fund 
\ Atlas Assurance Co. 


Rhode Island Insurance Co. 
Nationale of Paris 








Caledonian insurance Co. of Scotland 


FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 
CHAS. H. POST, U.S. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mgr. 
NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 

















NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 





LEWIS & GENDAR, INC. 


NEW YORK CITY AGENTS 


Commonwealth Insurance Co. of New York 
New Jersey Insurance Co. of Newark 
ONE LIBERTY STREET, NEW YORK CITY 
Telephones: Main 6370-6371-6372 
BROOKLYN AND SUBURBAN AGENCY 


Northern Asse, Co., Ltd., of Eng. Firemen’s Ins. Co. of New Jersey 
Commonwealth Ins. Co. of N. Y. Globe & Rutgers Inc. of N. Y. 
United British Ins. Co., Ltd. of London 
New Jersey Ins. Co. of New Jersey 


Detroit F. & M. Ins. Co. of Mich. 
Employers’ Lia. Assce. Corp. of London 


Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyn—New York 
Telephones: John 63-64-65 
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BROKERS ACTIVITIES 





Both Stock And 
Mutuals on Ford Risk 





BUILDINGS AT KEARNEY, N. J. 





No Co-Insurance on Stock Company 
End; Old Cry of Mutuals Getting 
Better Buildings 


Insurance is going through on the 
new Ford plant at Kearney, N. J. An 
interesting feature is that the stock 
companies are getting part of this line, 
the rest going to the mutuals. There 
are several. buildings, fireproof con- 
struction ones being used for the stor- 
age and shipping end, the other build- 
ings for assembly. 

The fact that the stock company lines 
are without co-insurance has caused 
some comment. 
the buildings of fire-resistive construc- 
tion is about $1.60; with the co-insur- 
ance clause the reduction would be 
about 30 per cent. The brokers claim 
the stock in these buildings will fluc- 
tuate, and in order that the assured 
will not be underinsured they prefer to 
be without co-insurance. There is 
some talk that the Ford company might 
carry co-insurance when they have had 
time to strike an average as to the 
values. 

The plant is located on the Kearney 
meadows near the Passaic River, and is 
composed of three assembly buildings, 
of frame construction; two buildings of 
fire-resistive build, and one fireproof, 
besides numerous small outbuildings. 
Some of the underwriters claim that 
the mutuals have had better pickings 
%o far as the type of building insured 
is concerned, but it is a case of a small 
loaf being better than none. 





NEW JERSEY RULING GIVEN 





Questions Regarding Using Stamps 
and Assigning Numbers to 
Brokers Explained 





In reply to an inquiry from a New 
York casualty company branch office, 
Deputy Commissioner Johnston, of New 
Jersey, has advised as follows regard- 
ing the new resident agent law for that 
State, which is effective July 4. 

“Your understanding is correct that 
the previous similar requirement that 
affected fire policies is now extended to 
cover other forms of insurance except 
life, and you are also correct in assum- 
ing that the stamp heretofore used by 
licensed fire brokers may be similarly 
used, together with the numbers here- 
tofore assigned to them, in connection 
with other policies handled by them. 
The law does not require that numbers 
shall be assigned to licensed New Jer- 
sey agents but only to brokers.” 

a * * 
More Philadelphia Certificates 

The Philadelphia Fire Underwriters’ 
Association issued certificates to the fol- 
lowing local brokers: Nathaniel I. 8. 
Goldman, Herman D. Jaffe, Wm. J. Ma- 
thers, Robert Meade Smith, Jr., Peer- 
less Insurauce Exchange. A certificate 
was also issued to Henry G. Ingersoll, 
New York City. The certificates of tha 
following Philadelphia brokers were re- 
newed by the Association: Harvey J. 
Aungst, S. A. Belsito, D. Britton Cham- 
bers, John E. Cheeseman, Wm. UL, 
Craven’s Sons, J. Nelson Dick, Chas. M, 
Foster, Samuel T. Fox, James L. God- 
frey, Peter Hackett, Albert H. Ladner, 
Jr., Jos. Mitosky, Wasyl P. Mocharnink, 
F. H. North, Clarence A. Palmer, James 
T. Jackson, Harry L. Jeffreys. The cer- 
tificates of these brokers were also Te- 
newed: W.H. Brewster & Co., Boston, 
Mass.; Chas. E. Burr, Bordentown, N, 


Berd 


The rate on one of - 


D. D. Harmon, Oshkosh, Wis.; Reno 
& Johns, Pittsburgh, Pa.; H. W. Spen- 
cer, Chattanooga, Tenn. 
s* *¢ * 
Gets Verdict Against Brokerage Office 
L. T. Hollistér, Inc., insurance brok- 
ers, recently sued William W. Huselton, 
a solicitor, with whom they had a dif- 
ference of opinion. The Hollister office 
claimed that it had loaned Huselton 
money. He denied this alleging that 
the money—$400—was on his drawing 
account. The jury in the city court be- 
fore Judge Myers brought in a verdict 
for Huselton of $256. 











HAS PITTSBURGH COMPANIES 

Newman & MacBain, Inc., has been 
appointed Metropolitan agent for the 
Western Insurance and the Pittsburgh 
Fire, both of Pittsburgh. 





REPRESENTING ABEILLE 
C. H. Bainbridge, 150 Montague 
Street, Brooklyn, has been appointed 
Western district agent for the Abeille, 
Paris. 





AGENCY TRANSFERRED 
The Eastern District agency of the 
New Brunswick Fire has been trans- 
ferred from Jennie M. Fraser to 
Charles D. Fraser, Inc., 260 Broadway, 
Brooklyn. 





AVIATION INSURANCE ASSOCIA- 
TION 


The Aviation Insurance Association 
of London has appointed Kahn & Feder 
as agents in San Francisco. The first 
policy issued was on the Oregon Trans- 
pertation Co., Portland. The policy of 
the Aviation Insurance Association is 
guaranteed by the Eagle, Star and Brit- 
ish Dominions and the Excess Insur- 
ance Company, Ltd. 





AMERICAN UNDERWRITER CHART 
The American Underwriters’ Pocket 
Chart of all the principal stock fire 
insurance companies for the year end- 
ing December 31, 1918, has been re- 
ceived. It is published by the Thrift 
Publishing Company, New York, which 
issues charts which have a wide circu- 
lation in the insurance business. 
INVESTIGATING COLLISION 
Insurance companies are conducting 
an investigation to determine the rea- 
sen for the large number of automobile 
ccllisions, as the number seems to be 
out of proportion to the increase in 
machines. 





Riot and civil commotion insurance 
appears to be most popular in the 
West. 





E. D. Tupper, son of S. Y. Tupper, 
famous manager of the Queen in the 
Southeast, has been appointed a special 
agent of the Niagara in Alabama and 
Mississippi. 


SUPERIOR FIRE OF PA. 
CAPITAL FIRE OF N. H. 


REPUBLIC ‘FIRE. ple 
GEORGIA HOME OF-GA: 


PERCY B. DUTTON, Manager, ROCHESTER: 














SCHAEFER & SHEVLIN 


100 William Street 


GENERAL AGENTS 


New York, N. Y. 


FIRE and AUTOMOBILE INSURANCE 


Excellent Facilities for Handing Suburban Business 


Phones John 1167, 1168 











LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 
AND CUBA 


E. F. FLINDELL 
INSURANCE 





1 LIBERTY STREET 


Telephone John 2612 


NEW YORK 


LOCAL OFFICES 


JERSEY CITY, N. J. 
Mentgomery St. 
Tel. 216 Montgomery 


BROOKLYN, N. Y. 


153 Remsen St. 
Tel. 204 Main 


NEWARK, N. J. 
9-15 Clinten St. 
Tel. 614 Mulberry 


























National Liberty 


INSURANCE COMPANY 
OF AMERICA . 
NEW YORK 


Incorporated Under the Laws of the 
State of New York in 1659 


Statement, January 1, 1919 
Cash Capital . $1,000,000.00 
Assets ....... sania 9,609,646.00 
Liabilities, including 

OS coos 40,014,228.11 
Net Surplus 2,395,417.89 
Surplus to Policy 


Holders 8,895,417.89 


HEAD OFFICE 
@ WILLIAM STREET, NEW YORE 





THE HANOVER 


FIRE INSURANCE COMPANY 
Incorporated 1652 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 

“wr ay * WARFIELD, President 

FRED. i. UBBARD, Vice-President 


Ss. ATARVIS, Secretary 
WILLTAM MORRISON, Asst. Sec’y 


HOME OFFICE 


Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 


100 WILLIAM STREET, NEW YORE 























Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 





























PHI LABEL PRIA 
SA 
cost guog vl CLARENCE A. KROUSE & CO. | S47 FACTION 
LOCAL AND GENERAL AGENTS 
ALL LINES 325 WALNUT STREET PHILADELPHIA, PA. ALL LINES 








PENNSYLVANIA 


NEW JERSEY 








307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS — 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 


Home Office: 68 William Street 
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Insurance Stock 
As An Investment 


CONTINENTAL ISSUES CIRCULAR 


Shows That 100 Shares Bought in 1889 
For $16,300 Are Worth $398,010 
Today 





A western agent of the Continental 
recently wrote that Company, saying 
that he had been advised by a special 
agent to buy its stock as a speculation 
and wanted confirmation. The Com- 
pany advised him not to buy as a specu- 
lation, but to do so as an investment, 

This query was made the peg on, 
which was hung a letter about Conti- 
nental and Fidelity-Phenix stocks. This 
financial history is given: 

Back in 1889 the Continental’s cap, 
ital was $1,000,000, the dividend was 14 
per cent., or $140,000 on the entire cap- 
ital, and the stock sold for 1638, or $1, 
630,000. The dividends in subsequent, 
years were: 14 per cent. in 1890; 15 per 
cent. in 1895; 25 per cent. in 1900; 36 
per cent. in 1905; 75 per cent. and a 
stock dividend of $1,000,000 in 1910; 50 
per cent. in 1911, on $2, 000,000 capital ;; 
50 per cent. in 1915; 55 per cent. and, 
a stock dividend of 7, 000,000 in 1916; 
12 per cent. in 1917 on $10,000,000 cap 
ital; 18 per cent. in 1918; 20 per cent. 
today. 

One million was paid in by stock- 
holders at par in 1916, making the ac- 
tual cost 263 today to the person who 
bought at the market—163—in 1889, 
With the increase of the capital to $10,- 
000,000 the par value of the shares was, 
reduced from $100 to $25—to make it 
possible for small investors to buy— 
and the Continental now pays 20 per 
cent ($5 a share) or $2,000,000 a year. 

History of One Investment 

The following history of one invest- 
ment in 100 shares of Continental stock 
bought at the market price in 1889 
shows the profit made during thirty, 
years: 

100 shares cost in 1889 at 163........++-++- $ 16,300 


Charge 6% ($978 per annum) to Jan. 1916. 26,406 
100% subscription right on original 100 





shares in January 1916.........+.+++e00 10,000 
Charge 6% on $26,300 cost ($1,578 vod 
annum) from Jan. 1916 to Jan. 1919.. 4,734 
Total cost with 6% return added..$ 57,440 
Received in dividends, exclusive of stock 
dividends (note this excludes the first 
stock dividend of $1,000,000 which was 
cash with privilege of subscribing for 
StOGK Bt HOLD ips cccvcsesccesecoccvecsvess 159,450 
Deduct total cost as above......-+.seeeee 57,440 





“Velvet” excess received from cash divi- 
dends over cost and 6% return on 
amount invested 
Investor as above would hold today 
4,000 shares with par value of $25 and 
at 74 a share (296%) worth.........++- 296,000 
“Velvet” and market value today...... 398,010 


The income today from the original 
investment of $16,300 in 1889, plus $10,- 
000 making total of $26,300 (but which 
has cost $102,010 less than nothing, as 
shown) is $20,000 a year or 76 per cent., 
for the dividend rate is 20 per cent, 
on the present capital of $10,000,000— 
in other words the Company is paying) 
back to its stockholders each year 100 
per cent. of the actual money ever re- 
ceived from them for $2,000,000 capital. 

Cash dividends paid since 1889 (not 
including the 100 per cent extra paid 
in 1910) show an average income of, 
30.72 per cent. on the investment over 
the thirty-year period. 

This result has been obtained on the 
hormal profit of 5.53 per cent. on earned, 
premiums of $165,000,000 in thirty, 
years, other profits coming from invest- 
ments. In 1889 the earned premiums 
were $2,241,040, while in 1918 they were 
$12,265,545. ' 

“However, the stock is not a specula- 
tion but an investment purchase,” the 
Company says. “A speculative stock is 
one of wild fluctuations; an investment 
stock one that pays a fair return and, 
grows steadily in value. Continental 
stock, if bought, should be bought to 


get a fair return now on the money in- 
vested, and should be held to leave to 
one’s children and theirs. 

“It took more than a quarter of a 
century to record the progress already 
noted. That period of time alone proves, 
the absurdity of calling our stocks q 
speculation. Speculation holds out the 
hope for sudden wealth—and thirty 
years is not exactly sudden. That was, 
and is, good investing. 


Fidelity-Phenix 


“When the Fidelity Fire Insurance 
Company was formed _ subscription 
rights accruing to Continental stock, 
holders sold for $50 each. 

“As regards Fidelity-Phenix stock:, 
when the old Phenix was taken over, 
and merged into the Fidelity-Phenix it 
was necessary to slough off much of the. 
Southern and Eastern business on th 
books, as undesirable. To replace thid 
with good new business to an extent 
equalling the amount run off was a slow 
process, so that the Fidelity-Phenix’g 
earned premiums for 1910 were not 


again equalled until 1916. The Fidel- 
ity-Phenix record shows: 

Jarned Premiums 

Premiums Written 
ere $6,561,223 $5,655,237, 
ee 5,939,105 6,204,204 
| ee 6,347,455 6,703,664 
err 8,078,434 9,592,250; 
ae 10,194,273 12,058,178 


“The Fidelity-Phenix has apparently 
just struck its gait! The showing so 
far is less favorable than the Conti- 
nental’s but by the time we have run 
the Fidelity-Phenix thirty years—say, 
twenty years from now—we hope to 
have made the showing every bit as 
favorable—which means that by that. 
time the old Fidelity-Phenix will yield 
the palm to no company in any respect, 
whatever. 

“The subjoined columns show the rec- 
ord of the Continental and Fidelity- 
Phenix under the present guidance. 


Earned Premiums 
Losses Incurred 
Expenses Incurred 
Total Losses and Expenses Incurred............ 
Balance—Excess Earned Premiums over Losses 

and’ Hapenecs Incr Feds os o.osccscccccsscccceesce 
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League of Nations or No League 
—The AMERICAN EAGLE will keep on furnishing 


reliable American indemnity to American property- 
owners and wide-awake service to American agents. 
The AMERICAN EAGLE’S policy of square treat- 


ment of all claimants is so interwoven with the 


AMERICAN EAGLE’S policy of insurance as to 
make an AMERICAN EAGLE Policy always sale- 


able by the Agent and always acceptable to the 








Assured. 


aioe 
—-~—-— 


HOME OFFICE: 


“AMERICA FORE” 


AMERICAN EAGLE 


Fire Insurance Company 


Cash Capital—One Million Dollars 






HENRY EVANS, President 


WESTERN DEPARTMENT: PACIFIC COAST DEPARTMENT: 
P. 0. Box 1630 City Hall Station ALFRED STINSON, Secretary 
80 Maiden Lane, New York 207 W. Jackson Bivd., CHICAGO Insurance Exchange Bidg., SAN FRANCISCO 


C. E. ALLAN, Secretary 





——_— 

















A Good American Company To Represent 











CONTINENTAL + at PHENIX 


30-Yr. Per’d % to Prems. 9.Yr. Per’d % ‘to Prems. 
Written Written 
$175,669,371 $66,285,961 

10,610,557 6.04 4,208,852 6.85 
165,058,814 93.96 62,077,109 93.65 
89,376,594 50.87 34,070,587 51.40 
65,973,768 37.56 26,437 ,996 39.88 
155,33',362 88.43 &),508,583 91.28 
9,708,452 5.53 1,568,526 2.37 








CALLED TO HOME OFFICE 





Robert Williams, Special Agent of 
Liverpool & London & Globe, 
Is Promoted 





Friends of Robert Williams, special 
agent of the Liverpool & London & 
Globe in Western New York, has been 
promoted to duties in the Home Office 
of the Company. He assumes his new 
duties on July 1. 

A report up-state that he has been 
appointed Second Deputy Manager of 
the Company is incorrect. He has no 
title in his new work. 





SUBURBAN’S TERRITORY 


The territory of the Suburban Fire In- 
surance Exchange as outlined in an 
amendment adopted by Company vote 
follows: 

The territory within the jurisdiction 
of the Exchange shall be Westchester 
County, including all that portion of the 
Borough of Bronx which may not be 
under the jurisdiction of the New York 
Fire Insurance Exchange, the Counties 
of Rockland and Putnam and all that 
portion of the Borough of Richmond 
and Queens which may not be under 
the jurisdiction of the New York Fire 
Insurance Exchange, and the Counties 
of Suffolk and Nassau. 





DAW’S NEW TITLE 


reported that Lawrence Daw 
will be made first assistant secretary 
of the Underwriters’ Association of 
New York State. F. W. Jenness assumes 
hfs new duties with the association on 
July 1. 


It is 


Sorry Daylight Saving Was Not 
Continued 

The repeal of the daylight saving bill 
will be unpopular with brokers and the 
insurance companies. Both officers and 
the employes have grown accustomed 
to the extra hour of daylight and can 
see no sense or reason in the repeal. 
Aside from the loss of the extra day- 
light it means that they will have to 
work that much longer under artificial 
light. When some of the companies 
started to close at 4 o’clock it meant 
practically four hours of daylight for 
the workers. If the bill was repealed 
on account of the farmers it can hardly 
be called representative legislature. An 
improvement in the health of city office 
workers was expected from the daylight 
saving, and a corresponding increase 
in the efficiency of their work. It is too 
bad that the plan has not been in op- 
eration long enough to prove whether 
this would be the case or not. 





PASCHALL TENNESSEE SPECIAL 

H. Paschall, of the Tennessee Insur- 
ance Bureau, has been appointed spe- 
cial agent for the Home in Tennessee. 





APPOINT GILLESPIE 
R. W. Gillespie has been appointed 
special agent for the Girard and Me- 
chanics for eastern Pennsylvania, 
southern New Jersey, Delaware, and 
Maryland. He was formerly superin- 
— of agents of the Pittsburgh 
ire, 





J. B. Levison, president of the Fire- 
man’s Fund, is in New York this week. 





Eighty-one New 
Companies Since 1914 
NORWAY MAKES 





A RECORD 


Now One Hundred and Four Norwegian 
Companies With 75,200,000 Paid-in 
Kronen Capital 





It’s a mighty good thing for Chris- 
tiania, Norway, that space in the insur- 
ance district there is not so difficult to 
obtain as in William Street, otherwise, 
there would be the deuce to pay, in, 
accommodating the new insurance com- 
panies which have sprung up _ there 
since the beginning of the great war. 
At the present time in Norway there 
are one hundred and four fire and 
marine insurance companies. 

Of these eighty-one have been organ- 
ized since August 1, 1914. The share 
capital of all the companies is 141,- 
900,000 kr., of which 75,200,000 kr. is 
paid in. 

The mere fact that a large number 
of companies has been organized does 
not mean that adventurers have gone 
into the business. Quite a ‘arge num- 
ber of the companies have their total 
capital paid-up, and some are of con- 
siderable size. The fact is that inves; 
tors in Norway have been assured that 
there is an unprecedented opportunity, 
for insurance companies, and, in con- 
sequence, there has been no ‘difficulty, 
in raising funds. The companies which 
have paid-in capital of 2,000,000 or 
more kronen, and which were organized 
in 1915 or later follow: 

Norske Atlas, 6,000,000 kr.; 
500,000 kr.; 


Mira, 2,- 
Scandinav.-Amer. Assr. C., 
1,250,000 kr.; Vestlandske Fors., 1, 
250,000 kr.; Norske Assr. U., 10, 000 000 
=r. Minerva, 3,000,000 kr.; ‘Polaris, 2,- 
000,000 kr.; Haugesunds Sjof, 2,000,009 
kr.: Norske Kjobmand, 2,000,000 kr.; 
Sirenia, 2,000,000 kr.; Kristianssunds 
F., 2,000,000 kr.; Norske Triton, 6,000,- 
000 kr.; Norwegia, 2,000,000 kr. 
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North America’s 
Theatrical Floater 


SUBJECT IN BOOK 


Covers Against Loss in Transit, 
Against Certain Marine Perils 
and Fire 


DISCUSSES 


The Insurance Company of North 
America has published a book of sixty 
six pages under the title of “What The 
Insurance Company of North America 
Writes.” Under the head of “Theatri- 
cal Insurance” the Company says: 
accepted fact that 
spend more money 


“It is a generally 
the American people 


for entertainment than any other na- 
tionality. Vast sums of money are an- 
nually invested by theatrical producers 


in scenery, costumes and other theatri- 
cal properties of every description, and 
now a common thing for these 

highly entertaining and in- 
shows to travel from coast to 


it is 
elaborate, 
structive 
coast. 
“Without insurance it is questionable 
whether many producers could be in- 


duced to face the chance of financial 
loss which might arise while this 
property is being transported from 


ylace to place by common carriers, as 
well as while being shown in various 
theatres throughout the country, where 
the property is subject to unusual 
chances of loss, most of which are 
wholly beyond the control of the owner. 
The beneficial effect of insurance is 
erefore largely responsible for the 
rapid growth of the theatrical business. 
Specially Designed Floater 
meet the producers’ need and 
this essential protection the 
North America issues a specially de- 
signed floater which covers loss or 
damage by fire, collision or derailment 
while the property is in transit by or in 
the custody of any common carrier 
while on land, and against marine perils 
while waterborne on ferries or in cars 
in connection therewith, and also 
against loss by fire while contained in 
any business or theatrical building. RS 


“ro 
supply 


INVESTMENT ‘OPPORTUNITIES 

Ever since the war broke out certain 
ienglish fire companies have been con- 
sidering establishing casualty branches 
in the United States. They reasoned 


that conditions in this country would 
for years be more stable than in most 
other places throughout the world. It 


is not so much the volume of business 
an American casualty branch might do 
that interested the Britishers, but 
rather the outlet such connections 
would afford for investments. The talk 
of continued interest among a few for- 
eign companies is persistent in the face 
of frequent denials that anything defi- 
nite has been decided upon. One New 
York office manager for a foreign com- 
pany is much impressed with the mag- 
nitude of the casualty business and is 
wondering if his company has lost by 
not entering that field. Another do- 
mestic company has been seeking in- 
formation regarding the compensation 
laws in the various states. 

Be pleasant until 10 o’clock in the 
morning; then the rest of the day will 
take care of itself, says Bert Moses. 





$1,731,286 Insurance 
in Yokohama Fire 


NET LOSS OF $903,675 ONLY 
Area of 65 Acres Swept By Flames; 
1,300 Buildings Destroyed; 


Wooden Buildings 
The Yokohama con- 


serious, but the 
with a net 


June 1, 
very 


Tokio, 
flagration 
Japanese companies got off 
loss of $903,675. The losses and insur- 


was 


ance follow: 
Insurance Net Loss 
Amount (less 
Reins) 
Tox F. & Mi... $ 52,911 $ 7,150 
DE: Sdidwod-sweeror 168,450 44,100 
DP. ssassenwev ade 175,000 75,000 
Bare re rere 160,000 75,000 
PE, sawn b-ie aes 125,000 50,000 
aa Se eee ar 65,000 47,500 
VORGMBMA 2 icsscces 65,000 30,000 
CRUG. csp ese cwn es 165,000 90,000 
SROMIOME ib dincaoswas 150,000 65,000 
Cake BE. & Pesce 85,000 60,000 
i ere 100,000 40,000 
BERS 120,000 70,000 
4 errr 26,425 26,425 
Sree ee ee 60,000 35,000 
Teikoku Marine ..... 11,000 11,000 
Nihon Dosan ...... 30,000 30,000 
Nihon Shogai ...... 22,500 22,500 
EM 5 4-0.c0e eis alae 25,000 25,000 
Nisshin F. & M...... 50,000 25,000 
WEMOM TRON 6. ccc 30,000 30,000 
eee 30,000 30,000 
Tckyo Dosan ...... 15,000 15,000 
$1,731,286 $903,675 
The area (over 65 acres) swept by 


the fire was not an important business 
quarter nor was the warehouse district 
concerned; hence no marine _ policies 
were involved. 

The fire raged for 
starting at 1.30 p. m. and subsiding at 
10 p. m. Over 1,300 buildings (con- 
taining more than 3,000 households) 
were destroyed, the losses being vari- 
ously estimated from $7,500,000 to $10,- 
000,000. The insurances carried wer, 
however, small as compared with the 
magnitude of the loss. Among other 
reasons, the long continued fine weath- 


about 8% hours, 


er, the low pressure of the city main 
and the strong wind that prevailed 
(blowing from 6—14 metres)—to these 


is attributable the destructive charac- 
ter of the fire. 

The type of building destroyed is for 
the most part little better than wooden 
sheds or shanties. 

RATES CUT 15 PER CENT. 

The Hetch Hetchy water supply pro- 
ject of San Francisco is reported to be 
carried in the ¢ valitornia State Fund. 

Brokerage Firms Combine 

Charles B. Van Valen, Inc., have sub- 
leased for the Great Kastern Casualty 
Company offices on the third floor of 
the Underwriters Building, 123 William 
Street, to Roscoe C. Higgins, Inc., and 
Schaefer & Scanlon, Inc. The two com- 
panies will combine under the name of 


Schaefer, Scanlon & Higgins for the 
transaction of an insurance brokerage 
business. 


“The 


L819 


WM. 


Leading FIRE INSURANCE Co. of 


B 


America” 


1919 


CLARK, President 


One Hundred Years of Service 
Losses Paid over $174.000.000 











STRENGTH 


HENRY J. HOUGE, J. H. VREELAND 
Assistant Secretarics 





INTEGRITY SERVICE 





, A Broad Underwriting Service to Agents 
Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, etc. 
Works in Harmony with American Agency Principles and Practices 


JAMES H. BREWSTER, Mer. 
Martford, Conn. 





Ser 
ee 


4 


iS 
wus 


' No. overhead 
Helpful suggestions 
facilities. 


{ 
| adjusimeats. 
| $1,824,414. . 
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Attractive advertising” matter’ ‘for. agenis.: ies 
m Field Force and. Home Of ices: Upsto-date 
|) suppiies, excellent in ‘quality. aud - “appearance. 
“Safe and, dependable’ Coase F. 
Cash’ Capital, bgp 

Assets, $5,274,000, ; i 
Riot and: Civil Commotion,: Rea Profits, Lene 
-pancy, Sprinkler Leakage: add Marine iesereaehy 
\/spirit. of co-operation’ and ‘readers: real: saapeant 
sorvice that more than” Sever 

| joying these advantages, 
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Satisfactory: fine. 
‘Prompt. and <eqditable! if 
‘< Policy Holders’? Surplus, 
“6 "y Windstorm, Explosion, 
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New York 


FIRE 
RE-INSURANCE 
NORWEGIAN ATLAS INS. CO., Ltd. 


WEMPLE & COMPANY, Inc. 


15 William Street 
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Big West Uniting 
in Agency Work 


LINED UP WITH ASSOCIATION 
Three More States Organized; Interest 
in Louisville Meeting of 


National Body 


Further nationalization of the insur- 
ance agent body has resulted from the 
12,000 mile tour of Secretary Miller of 
the National Association. Eighteen hun- 
dred of those miles were covered by 
automobile. Sometimes the busy secre- 
tary held five meetings in a day. The 
tour occupied 56 days; covered six 
states, in which forty-three meetings 
weve held. 

Sansome Street, San Francisco, is 
vastly nearer William Street, New York, 
than it was six months ago. When the 
National Association opens its annual 
meeting in Louisville next October it. 
wculd not be at all surprising to find 
there such men as Percy G. Goodwin of 
San Diego, a big man in insurance, bus- 
iness and financial affairs on the Coast; 


John A. McFadden, Santa Ana, presi- 
dent of the Orange County Local 
Agents’ Association; L. S. Hotchkiss, 


Oakland, former president of the Cali- 
fornia Association; W. P. Thompson, 
Napa, for twenty years one of the most 
stalwart members of the National As- 
sociation; John F. Lyon, Tacoma, 
former president of the Washington 
State Association. 
Farther North 

Nor are these all the Pacific Coast, 
men of prominence in insurance who 
are likely prospects for attendance at 
the Louisville meeting. Up in Port- 
land there is Phil Grossmeyer and 
John Burgard, two of the strongest 
agency men in the Northwest. 

In Seattle there is John C. Coart, 
member of the executive committee of 
the National Association, and E. C. 
Arnold, former president of the Seattle 
Roard; also President S. M. Ballard, 
who succeeded Mr. Arnold. 

Poor Showing Last Year 

From Spokane Walter Merryweather, 
recently elected president of the Wash- 
ington State Association, is likely to 
attend as a delegate from that state. 

Then there are the Denver men, such 
az Dave J. Main, Paul Gaylord and 
Thomas F. Daly. President Edwin M. 
Ashton of the Salt Lake Local Agents’ 
Association is another far Western man 
who has shown more than usual inter- 
est in the coming annual meeting on 
the banks of the Ohio. 

If but half of those mentioned should 
be on hand the winning of the West 
would be apparent, for it must be re- 
membered that last year at Cleveland 
but one man from the Pacific Coast 
was present—Eugene F. Rork, of Se 
attle. 

Pacific Board in Game 

One of the most gratifying features 
©” Mr. Miller’s trip, and one that means 
much to the Association throughout the 
entire country, was the hearty co-opera- 
tion given by the Pacific Board of 
which J. B. Levison, of the Fireman’s 
Fund, is president. The Board mem- 
bers were instrumental in arranging a 
monster union meeting, to which 1,100 


brokers were invited, besides agents, 
general agents and managers from al! 
branches of the business. Secretary 
Miller addressed this meeting for al- 
most an hour, setting forth what the 
National Association is doing, what it 
has done for the good of the agent body 
in particular and the business in gen- 


eral and what it has planned for the 
future. 
Small Town Man Needed 


Evidently the West now sees the As- 
sociation movement in a new light. It 
has become convinced that the Associa 
tion is in truth national and that the 
agent in the smallest town among the 
sage brush may become a valued mem- 
ber just as he of the big city, be he 
on the Pacific Slope or the Eastern 
Seaboard. The feeling of remoteness 
from the national headquarters—a mat- 
ter of mere longitudinal difference 
has taken time to eradicate but it is fast 
disappearing, much to the enduring ben- 
fit of the Association. 

Branham’s Work Recalled 

State associations have been organ- 
ized in Colorado, Oregon and Utah. The 
lite Robert S. Branham of Denver, 
father of the National Association, and 
whose original list of prospects for 
membership, written on hotel stationery 
in Chicago, hangs framed in Secretary 
Miller’s office, would be gratified could 
he know how the idea he brought forth 
in September, 1896, has expanded into 
a national organization of ten thousand 
members. 

Now Colorado is in a fair way to have 
a big, strong state association, headed 
by David J. Main, one of the most suc- 
cessful and popular agents in the Rocky 
Mountain states. 

The Utah association has been started 
with 38 members of the local body in 
Salt Lake City. Edward Miller of The 
Tracy Company, and Harry Winsor, of 
the committee on membership, are well 
known hustlers. 

Washington in Line 

In Oregon the initial membership is 
42, gathered from among the Portland 
men. John Burgard, who has the old- 
est and largest agency in the state, is 
president and Stanley Jewitt, one of the 
most popular and successful surety men 
in that section, is secretary. The state 
has been zoned and systematic cam- 
paigning for new members has begun. 

Even in Washington where there has 
been such diversity of interest in the 
insurance business there is now har; 
mony and an organization worthy off 
the name. The mining, farming and, 
lumbering interests in the Hastern part 
of the state, the agricultural sections, 
in the South, and the marine and man- 
ufacturing element on the Western 
Coast are working together. 

Specials’ Influence Needed 

One thing the western men fully 
realize now is that the association can 
be greatly strengthened if a sufficient 
number of specials, with their impor- 
tant local influence, can be counted) 
upon to explain to rural agents how 
they and other producers can materi- 
ally help the companies in matters of 
legislative attack, as well as inform, 
improve and help each other through 
membership in their respective state 
associations of local fire, casualty and 
surety agents. A determined effort wilh 
be made to bring this about. 





Net Surplus .. 


JOHN KAY, Vice-President and Treasurer 
NEAL BASSETT, Vice-President 





Firemen’s Insurance Co., Newark, N. J. 


January 1, 1919 
Cash Capital ......................$1,250,000.00 
Tere 
SURPLUS TO POLICYHOLDERS. $3,496,144.00 


DANIEL H. DUNHAM, President 


A. H. HASSINGER, Secretary 
J. K. MELDRUM, Assistant Secretary 








Canada Attacking 
Owners’ Negligence 


PREVENTION MEASURES 
Imprisonment for Those Who Cause 
Fires or Fail to Follow Out 
Orders 
Negligence in matters of fire preven- 
ticn is made punishable by imprison- 
ment and elimination of fire hazards is 
made compulsory in the proposed 
amendments to the Criminal Code of 

Canada. 

One of the most important clauses in 
the amendment reads: 

“In any case where any fire insur- 
ance company * * * or any Dominion, 
provincial or municipal fire officer or 
authority recommends that the owner, 
lessee or other person controlling or 
operating any building, structure, fac- 
tory, shipyard, vessel, dock, wharf, pier, 
sawmill, or yard in which logs or lum- 
ber are stored or held, should make 
any change or alteration in such build- 
ing, structure, factory, shipyard, vessel, 
dock, wharf, sawmill, pier or yard, re- 
move any material therefrom, or supply, 
any apparatus therefor, with a view to 
reducing the risk of fire or for the ex- 
tinguishing of fire, and such recommen- 
dation is approved by any officer in the 
service of His Majesty, thereto author- 
ized by the Governor in Council, and 
notice of such recommendation and of 
such approval thereof has been served 
personally upon or forwarded by regis- 
tered mail to such owner, lessee or 
other person shall be liable upon sum- 
mary conviction to a fine not exceeding 
one thousand dollars, or to imprison- 
ment for any term not exceeding six 
months, or to both fine and imprison- 
ment.” 


FIRE 


Penalty for Negligence 

The second section of the amendment 
is even more drastic than the first, al- 
though to the casual reader it might 
not appear so. Under this clause it 
would be possible to compel the owner 
of every hazardous business to install 
sprinklers. 

As to criminal negligence it is pro- 
vided: 

“Every one is guilty of an indictable 
offense and liable to two years’ impris- 
onment who by negligence causes any 
fire which occasions loss of life or loss 
of property. 

“The person owning, occupying or 
controlling the premises in which such 
a fire occurs, or on which such fire 
originates, shall be deemed to hava 


caused the fire through negligence if 
such person has failed to obey the re- 
quirements of any law intended to pre- 
vent fires or which requires apparatus 
for the extinguishment of fires or to 
facilitate the escape of persons in the 
event of fire, if the jury finds that such 
fire, or loss of life, or the whole or any 
substaniias portion of the loss of prop- 
etty, would not have occurred i’ 
law had been complied with.” 


such 





“LIQUOR” RISKS 





Why Companies Are Not Taking Uni- 
form Action; Prefer to Use Indi- 
vidual Judgment 





There are a number of reasons why 
companies are not taking uniform ac- 
tion respecting the writing of liquor 
business, Any concerted movement 
might draw a backfire of legal action. 
The “wet” interests might try to prove 
that a concerted action respecting this 
underwriting would cause financial loss 
which could result in court action. So, 
each of the companies is acting “on its 
own,” incidentally, waiting to see what 
the other fellow is doing. 

Most of the companies, of course, are 
not writing saloons, furniture or fix- 
tures. One complication is difficulty in 
bar room furniture manufacturers find- 
ing insurance coverage. 


BLOCK-TO-BLOCK RISKS POOR 

The fire insurance companies have 
been devoting a good deal of attention 
lately to the class of business known 
as block-to-block risks. A risk so called 
is a building extending from one street 
right through to another. A building 
0’ this character is not called a block- 
to-block risk unless there are other 
buildings on either side of it. The 
principal objection to this class seers 
to be in the fact that it is practically 
impossible for the fire department to get 
at it, in case of fire. Another undesir- 
abe feature is that buildings of this 
class are frequently built with a large 
area subject to one fire. 





COUNTRY CLUBS 

Country clubs is a class that has 
never been in great favor. It is true 
that they are generally unprotected, but 
niany other unprotected risks with a 
poorer moral or physical hazard are 
written where country clubs would be 
refused. The reason for the bad fire 
record is generally thought to be care- 
lessness. 





The Continental has declared a stock- 
per 


holders’ dividend of 10 


share, payable July 10. 


per cent 








Authorized Capital $500,000 


Brirnit National Hire 
Iusurance Co. 


DETROIT, MICHIGAN 
A Company to be built gradually and along the indicated 


lines of permanence 


AGENCY CONNECTIONS SOLICITED 




















LONDON, 


| United States Branch 
92 William Street, New York 








INCORPORATED 1720 


Royal Exchange Assurance 


ENGLAND 






RICHARD D. HARVEY 


United States Manager 
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Standard Policy 
For Automobile 


DRAFT NOW BEING EXAMINED 


Proposed Form Contains Many Clauses 
Not Found in Present Contract; 
Changes Not Radical 








Changes in the proposed standard 
automobile fire policy are not consid- 
ered radical, one object of the change 
being to bring together in one form 
several features heretofore covered by 
endorsements. The new form is now 
in the hands of the companies for final 
revision. P 

In the present policy the insuring 
clause is followed by a blank space for 
indorsements. Then come “Condi- 
tions,” arranged under the following 
headings: 

Notice of proof of loss; appraisal; 
payment of loss; protection of salvage; 
subrogation; cancellation; misrepresen- 
tation and fraud; agent; suit against 
company; warranties, and a blank space 
for provisions required by law to be 
stated in the policy. 

New Form Arrangement 

The arrangement of the proposed 
standard form is as follows: Insuring 
clause; space for rider; perils insured 
against; exclusions. Under the head 
“General Provisions” are the clauses 
relating to cancellation and limitation 
of liability. Another heading, ‘Condi- 
tions Subsequent,” carries under it 
clauses relating to misrepresentation 
and fraud; limitation of use; title 
and ownership; assignment of policy. 

Another section is headed “Conditions 
Precedent to Right to Maintain Ac- 
tions,” subdivided as follows: Protec- 
tion of salvage; notice of proof of loss; 
appraisa!; payment of loss; suit against 
company; warranties. 

The insuring clause reads: 

The assured named herein, and legal repre- 
sentatives, for the term herein specified, to 
an amount not exceeding the amount of insur- 
ance herein specified, against direct loss or 
damage, from the perils insured against, to the 
body, machinery and equipment of the automo- 
bile described herein while within the limits 
of the United States (exclusive of Alaska, the 
Hawaiian Islands and Porto Rico) and Canada, 
including while in building, on road, on rail- 
road car or other conveyance, ferry or inland 
steamer, or coastwise steamer between ports 
within said limits. 

(Space for rider.) 
Perils Insured Against 

(a2) Fire, arising from any cause whatsoever; 
and lightning; 

(b) Perils of transportation while said auto- 
mobile is being transported in any conveyance 
by land or water, through the stranding, sink- 
ing, collision, burning or derailment of such 
conveyance, and also against general average 
and salvage charges for which assured is legal- 


ly liable. 
Exclusions 

It is understood and agreed that this Com- 
pany shall not be liable for: 

(a) Loss or damage to robes, wearing apparel, 
personal effects, or extra bodies; 

(b) Loss or damage caused directly or indi- 
rectly by invasion, insurrection, riot, civil war, 
or commotion, military, naval or usurped power, 
or by order of any civil authority, 

1f at the time a loss occurs there be any 
other insurance covering against the risks as- 
sumed by this policy, which would attach if 


this insurance had not been affected, no re- 
covery shall be had under this policy. 

This insurance does not cover for loss or im- 
pairment of use of the property described here- 
in. 

If cancellation is ordered by the as- 
sured, company to refund excess of 
paid premium over short rates for ex- 
pired term. Company may cancel on 
five days’ notice with or without tender 
of excess of paid premium above pro 
rata premium. 

Company shall not be liable beyond 
actual cash value, less depreciation, 
which cash value shall not exceed cost 
to repair or replace. Company has op- 
tion to take property at appraised 
value but there can be no abandonment 
to company. 

Policy becomes void for concealment, 
or misrepresentation, or fraud or false 
swearing by assured; or if passengers 
are carried for compensation, or the 
machine is rented or leased, or operated 
in a speed contest; or if interest of as- 
sured be other than unconditional and 
sole ownership, or if the subject of in- 
surance, or any part thereof, be or be- 
come encumbered by any lien or mort- 
gage except as stated; or in case of trans- 
fer or termination of the interest of as- 
sured other than by death of an assured, 
or any change in the nature of the insur- 
able interest of the assured in the prop- 
erty described herein either by sale 
or otherwise; or if policy or any part 
thereof shall be assigned before a loss 
without consent of company. 

Company shall not be liable here- 
under for loss or damage for which 
any bailee for hire is liable; and 
any contract, stipulation or assign- 
ment of the assured whereby the bene- 
fit of this insurance is sought to be 
made available to such bailee shall 
avoid this policy. Where loss or dam- 
age occurs for which a bailee may be 
liable and which would otherwise be 
covered hereunder, company will ad- 
vance to assured by way of loan the 
money equivalent of such loss or dam- 
age, which loan shall in no circum- 
stances affect the question of the com- 
pany’s liability hereunder and shall be 
repaid to the extent of the net amount 
collected by or for account of the as- 
sured from the bailee after deducting 
cost and expense of collection. 

The word “Noon” means noon of 
standard time at place of contract. 

Conditions Precedent 

The assured is obligated to protect 
the property from further damage in 
case of loss. 

Immediate notice of loss is required, 
and within sixty days a sworn state- 
ment of loss. 

An appraiser may be selected by the 
assured and the company, and by them 
an umpire; or, failing so to do in 15 
days, umpire to be selected by a court 
of record. 

Sixty days are provided for payment 
of losses and 12 months are allowed for 
commencement of suit, except where 
otherwise provided in the law. 





George R. Branson is chairman of the 
committee adjusting the Brighton Beach 





17 So. William St., 














TELL THIS TO YOUR 


Insurance of a man’s property is the 
bulwark between him and disaster. 


MARINE 
FIRE 


AUTOMOBILE 


The Importers & Exporters 
Insurance Company 


PROSPECT 


New York 














JAPANESE COMPANY’S ASSETS 
Tokio Has 25,526,977 Yen in Banks; 
Types of Bonds Held 
by Company 





It may interest underwriters to know 
the types of assets held by a Japanese 
insurance company. The Tokio Marine 
& Fire, one of the leading companies, 
on December 31, 1918, had 81,254,646 
yen assets (a yen is fifty cents), as fol- 
lows: 


ee | er Y7,500,000 
Office Premises, etc........... 1,660,000 
Japanese Govt. Securities.... 3,537,616 
British Govt. Securities ..... 4,376,076 
U. S. Govt. Securities........ 1,245,588 
Anglo-French 5 per cent. Bds. 88,235 


Japanese and Foreign Munici- 


SNE SEE disserpevewewdm wwe 1,134,445 
U. S. R. R. and other Bonds 

BO FES oviiacccwnracna 1,531,960 
Bonds and Debentures of Var- 

fous Companies .......... 3,243,123 
Shares in Other Companies. 8,317,075 
Loans on Mortgage ........ 11,341,223 
Accounts Due to Company.. 11,113,225 


Amount due by Govt. under 


War Risk Indemnity Act.. 5,284 
Amount due by Govt. under 

War Risk Insurance Act.. 733,813 
Cash at Bankers in Deposit 

and Current Accounts and 

a ees Se 25,526,977 





MOST MEN IN SERVICE RETURNED 

Fire insurance companies say that 
the majority of men who went into 
service have returned. 


PIER ORDERS ISSUED 





Systems Prescribed for 
Points on North and 
East Rivers 

At a final hearing before the New 
York Board of Appeals on a number of 
pier cases resolutions were adopted af- 
firming the orders of the Fire Com- 
missioner as follows: 

“To install a separate and distinct 
dry system of automatic sprinklers 
throughout pier, having at least cone 
source of water supply and arranged 
and equipped as provided in rules for 
fire-extinguishing appliances, or other 
approved fire extinguishing system.” 
These resolutions affect the following 
piers: 

North River—106G, 105F, 10418, 103D, 
102B, 73, 72, 31, 23, 17, 16. 

East River—35 and 4. 

In a number of these cases the Fire 
Commissioner had ordered a “curtain of 
incombustible material across pier at in- 
tervals of 250 feet and extending from 
eaves level to the Underside of roof.” 
The sprinkler system plan was sub- 
stituted in every case. 


Sprinkler 
Several 








WITH LIVERPOOL M. & G. 
Edwin Bailey, who has been a mem- 
ber of the marine underwriting depart- 
ment of the London Assurance since 
1593 in London, has been appointed 
underwriter for the Liverpool Marine 
& General. 





————— 





San Francisco Losses 
Amounting to $4,522,903.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 


U. 8. Cash Assets, Dec. 31, 1918 $17,083,985.30 





Surplus - - - > - 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Leases Paid by Baltimore Fire, 
2004 - - - - - 


Iverpool 


amo London 
ano Globe 
Insurance Zo. 


CIMICED 





4,880,795.09 
3,239,491.00 
1,427,290.00 


1,051,543.00 


Over 


Losses Paid in the United States 


HUGH R. LOUDON, Manager 
J. B. KREMER, Deputy Manager 
T. A. WEED, Agency Superintendent 






$160,000,000.00 








NEW YORK OFFICE 
80 William Street 
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Tips For Insurance Clerks 





Pasting Rate Changes 


ST TT TS WITTE Te HL 





SQUNUUURNNANL LUT anNAAAL ene NNAAA nA 


The clerk who has charge of pasting 
rate changes must bear in mind that his 
or her work is of great importance, and 
must be done very carefully. An error 
in filing or pasting rates is liable to 
cause trouble, and might mean a loss 
of premium to ‘the company. If the 
rates are sent out in the form of 
sheets, and have to be cut out and past- 
ed, it will be found that it is more 
simple to paste the whole sheet in the 
back of the rate book. When this is 
done the entry should be looked up and 
the bulletin number of the sheet en- 
tered in the margin of the rate refer- 
red to. When it is necessary to look 
up a certain rate the rate checker can 
see at a glance if there has been any 
correction in the rate, and then he has 
just to turn to the back of the rate 
book, and look up the corresponding 
bulletin number. 

In addition to making the work quick- 
er and easier for the rate paster, this 
method also does away with the pos- 
sibilities of a slip being lost or mislaid, 
or being pasted in the wrong place. It 
frequently happens that in the books 
for large cities pasting the slips all 
through the books results in the binders 
being torn or broken. 

In cities or towns where cards are 
kept for the rates, the work is much 
simpler. The rate checker, however, 
must be careful not to destroy the 
wrong cards or file them in the wrong 
place. The cards should first be sorted 
in the same order as they are filed. As 
fast as an old card is taken out it 
should be destroyed. Often, the clerks 
leave all the old cards out until the 
new ones are filed. This is a mistake 
as it makes it possible for the wrong 
cards to be destroyed. 

Rate checkers should also make it 
their business to find out what the de- 
ductions for the various co-insurance 
clauses are. In some states there are 
also deductions for other clauses, such 
as cotton warranties, which provide 
that no loose cotton shall be left around. 
The rate checker should know these 
reductions. The importance of accurate 
rate checking and filing can not be over- 
estimated. 





HOME’S EXPLOSION CIRCULAR 

The Home Insurance Company has 
just issued a pamphlet composed of 
clippings from the papers about the 
many bomb and other explosions, illus- 
trating the need of explosion insurance. 
There are large amounts of munitions 
throughout the country and many ex- 
plosions have occurred from war relics 
that have been stolen by boys. This 
pamphlet graphically calls attention to 
the many ways in which an innocent 
man’s life and property may be en- 
dangered through no fault of his. 

It also seeks to impress on the brok- 
ers the need of keeping their clients 
appraised of the rates and conditions on 
which they may obtain this kind of in- 
surance. The riot and civil commotion 
insurance is also being sought, as there 
are many cases cited of fights and dis- 
turbances throughout the country 
where loss can be covered by insurance. 
So far the brokers have not made any 
strenuous effort to boost this kind of in- 
surance, and have not seemed to realize 
the pressing need for it. The remark- 
ably low rates on these classes ought to 
be another inducement for the small 
property owner to be interested. 





DISCONTINUES OPERATIONS 
The Fire Underwriters’ Excess Asso- 
ciation has decided to discontinue op- 
erations, The termination of the war is 
responsible, 





Bruns Says Officials 
Talk in Generalities 





SUFFOLK COUNTY BOARD MEETS 


Frederick W. Day of Royal, Declares 
Co-operation Between Companies 
and Agents is Good 





About 125 insurance men were at the 
third annual dinner of the Suffolk 
County Board of Fire Underwriters at 
the Tidewater Inn, Sayville, L. I, June 
25. An excellent dinner was served, 
with Henry A. Murphy as toastmaster. 
The first speaker introduced was James 
J. Hoey, vice-president of the Conti- 
nental, and former assemblyman. Dur- 
ing the course of his remarks Mr. Hoey 
said that he believes that the country 
is entering upon an era of prosperity 
and that as insurance is one of the 
seven greatest industries in the coun- 
try, it must keep up with the stride set 
for the period of reconstruction. 

Interests Are Mutual 

Frank L. Layton, vice-president of 
the National of Hartford, was the next 
speaker. He directed his remarks to 
the agents and brokers, pointing out 
that the agent who knows his business 
and can give his client the best serv- 
ices wins out in the long run. He also 
said that the stamping offices, which 
have never been popular with the 
agents, are really a boon to the wide 
awake and intelligent agent. Frederick 
W. Day, the new manager of the Royal 
said that a fine spirit of co-operation 
exists between the agents and the com- 
panies and that the companies gener- 
ally have the interests of the agents at 
heart because of the common interests 
of both. 

In speaking of Jesse S. Phillips, super- 
intendent of insurance, Mr. Day said 
that Mr, Phillips has always been con- 
sistent with his duty and has the inter- 
ests of the insurance companies at 
heart. Frederick V. Bruns, president of 
the New York State Association, was 
the next speaker and he left no doubts 
in the minds of his hearers as to what 
he thinks of insurance agents who 
spend most of their time at other busi- 
ness. 

Bruns Wants Experts 

Continuing, Mr. Bruns said that in 
his city about 50 per cent of the busi- 
ness goes to the Mutuals and non- 
board companies because the agents do 
not get up on their feet and fight like 
men. He criticized the companies’ 
speakers at banquets for uttering plati- 
tudes, instead of giving the agents and 
brokers technical information on how 
to get lines instead of letting them go 
to the Mutuals. He said that not one 
third of the speakers he has _ heard 
have ever given him any information 
that the agents want. “I have no pa- 
tience,” he said “with the agent who, 


when a client asks a question pertain- 


ing to average, has to look it up in a 
book. Agents should know their busi- 
ness thoroughly,” said Mr. Bruns, ‘and 
always be able to give their clients 
expert advice and information.” In con- 
tinuing he scored the company officials 
for not seeing that the agent who 
handles a certain class of insurance is 
an expert on the technical part of that 
class. Mr. Bruns was especially bitter 
against agents who devote any of their 


time to other business, such as real 
estate. 
All of the address was delivered in 


“Patrick Henry” style without any minc- 
ing of words. The diners were im- 
pressed with his earnestness and ap- 
plauded his exhortations to “get up on 
their feet, and fight for their business 


like men.” 


A decided novelty was introduced in 
the menu which was in the form of a 


policy. All the clauses were on, and 
cleverly worded to maintain a resem- 
blance to the real clauses. It was 


labelled, “Standard Fire Insurance Pol- 
icy of the State of Contentment.” The 
dinner was delightful, and during it 
negro singers and musicians enter- 
tained with prohibition songs. 

















55 John Street 


COMMERCIAL UNION ASSURANCE CO. 


Limited of London 


THE LARGEST GENERAL INSURANCE COMPANY IN THE WORLD 
United States Head Office 










New York City 
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3 Capital: 
= One Million Dollars 


= C. P. STEWART, President 








= PACIFIC COAST DEPT: 


0 


_ New Jersey Insurance Co. 


WESTERN DEPT: Insurance Exchange Bldg., Chicago, Ill.,H. H. INGALLS, Mgr 
140 Sansome St., San Francisco, SEELEY and CO., Mgrs 





Head Office: 
40 Clinton St., NEWARK, N. J. 


J. B. GUTHRIE, Secretary 











il 0000 ia 

THE SUPERIOR ite RSURANCE CO. 
PITTSBURGH, PA. 
Conservative -- Sound -- Progressive 
Statement January 1, 1919 t 
LIABILITIES 

M cepts 1,027,558.5 
ee ee $1,027 ,558.52 _ 
Like * “ RN NO ie oe wren 200,000.90 | et: El oa a pnets $ = 
Other Stogks and Bonds......, 252,782.50 |! Reserve. ..... re ee Pt 
Cash in Office’ and Hanke...) apeseres || Other, Liabilities vee eve, "32,000.00 
Interest Due and Accrued...... i | Net Surplus ...cccsscscccccssvese 330,417.59 
GD TD. ndivanudesdaridadsadeos 459.50 
Pe TOES: ci ccncncnccudas 216,362.72 
Cees EMD. ba idvedisenesses 37,360.00 | 


A. H. TRIMBLE, President 
EDWARD HEER, VicePres. & Secy. 











"$2,083,462.49 
F. W. SCHRATZ, Asst. Secy. 








BRITISH AMERICA 


ASSURANCE CO. 


Incorporated 1833 
Toronto, Canada 


Fire, Explosion—Riots, Civil 
Commotions and Strikes 
Statement, January 1, 1919 


Baers. ccscosverkeesescsssncsets $2,462,182.24 
ERIUINOE Sidccudcccsevarvasnve 1,645,684.41 
Surplus in United States...... 816,497.83 
Total losses paid in United 

States from 1874 to 918, 

SRCRIVO ocncc0ss00ceseess ices $26,197 ,532.58 


W. B. MEIKLE, Pres. & Gen. Mer. 











Captain Francis B. Allen, vice-presi- 


Hartford Steam Boiler In- 


Insurance Company, 


dent of the 


spection and 


versary. Although confined to the 
Hartford Hospital he received many 
calls from his friends and business 


associates and many flowers were sent 


him. Captain Allen was born in Balti- 
more June 1, 1841. At the age of 31 
vears, after having served as a ma- 


chinist with the Illinois Central and an 


officer in the Engineer Corps of the 
United States Navy and foreman of 


the Novelty Iron Works of New York 
he entered the service of the Hartford 
Steam Boiler Company as special agent 
in its New York branch. He was elected 
vice-president of the company in 1904 

d has held that position continuously 
since that time, 


re- 
cently observed his 78th birthday anni- 








General Insurance Agents 


Surplus Lines Accepted Up to 
$500,000 





Represent 
Eighteen Companies 





411-13 WALNUT ST. 
PHILA., PA. 











*“‘STRONG AS THE STRONGEST” 


The Northern Assurance Go, 


(LTD., OF LONDON) 
Organized 1836 
Entered United States 1876 
Losses Paid - - - $109,000,000 
Losses Paid in U. S. $40,000,000 
Eastern and Southern Departments 


55 JOHN STREET 
NEW YORK CITY 
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| MARINE DEPARTMENT 














Norlina Tobacco Loss Shows 
Need For Adequate Rates 


The report of a disastrous dock fire 
which caused a warehouse to collapse 


at Liverpool and fall upon the Steamer 


“Norlina,” which was discharging a full 
cargo of tobacco, provisions and other 
general merchandise on a voyage from 
Baltimore to Liverpool, at her dock at 
Liverpool, causing the vessel to be 
scuttled at her dock, will prove a very 
expensive loss for marine underwriters 
in New York City. 

The total value of this cargo of to- 
bacco was $1,500,000 and the provisions 
and other merchandise may be _ con- 
sidered another $1,500,000, and from 
reports available today will prove to be 
a total loss. 

The hull, which was largely placed 
in the New York market, was valued 
at $928,575 with about $250,000 placed 
on disbursements and excess values. ; 

It is not known at the present time 
what the condition of this hull is, but 
roughly estimated there could be 
figured an additional $500,000 as hull 
damage, making the total loss for New 
York marine underwriters to pay about 
$3,500,000 on one risk, which might be 
suid to ‘be an unusual loss for this 
season of the year, although 
writers are still continuing to write 


FINE FOR OLDER CONCERNS 





Scheme to Make New Companies Re- 
Insurance Companies; No Direct 
Writing by Them 
(From “Fairplay,” London) 

We have heard a great deal recently 
regarding the expansion of the market, 
and the. rate-cutting which is one of 
the evils brought about by an insufli- 
clency of business caused by a large 
number of new Companies competing. 
A writer in a contemporary has come 
forward with a solution of this diffi- 
culty which, at first glance, has much 
to recommend it. Briefly, the idea is 
that the older Companies are to offer 
their re-insurances to their younger 
competitors in exchange for an under- 
taking on the part of the latter not to 
come into the market for original busi- 
ness. Presumably this would be ef- 
fected by making all companies formed 
after a certain date re-insurance com- 
panies. This would have to be done by 
law, for it is not conceivable that the 
whole of the newer companies would 
come into such a scheme voluntarily. 
Even if some of them did, the effect 


would only be to give those which re- 


mained outside a smaller field of com- 
petitors for original business, and a 
corresponding advantage in their com- 
petition with the older companies. 

The weakest spot in the scheme, how- 
ever, lies in the fact that re-insurance 
is not necessary in marine underwrit- 
ing. This is a bold statement, but it 
is borne out by facts. We have one of 
our oldest and most suecessful com- 
panies in the market writing a very big 
account and not re-insuring any of its 
liabilities at all. Moreover, despite the 
secrecy with which such matters are 
generally surrounded, it is known that 
an underwriter’s re-insurance account 
more often shows a loss to the re-in- 


under-. 


this class of business freely at extreme- 
ly low rates. They lose sight of the 
fact of the numerous losses already 
sustained on tobacco during 
the past five years from United States 
to English ports. 

Not so long ago, there was a disas- 
trous fire at Baltimore on board one of 
these vessels carrying tobacco, as well 
as a very heavy loss on a vessel arriv- 
ing at England. Nevertheless, there 
seems to be no limit to the capacity of 
American underwriters to assume busi- 
extremely low rates under 


business 


ness at 


which there can be absolutely no 
chance of making a profit, even for 
normal disasters and, especially, on 


business which has been notoriously 
disastrous in the past. 

Perhaps this disaster may wake them 
up to the absolute necessity of charg- 
ing increased rates for risks of this, 
character and they will realize that 
business by tramp steamers transat- 
Iantic on an extra hazardous interest 
such as tobacco cannot be written at, 


the same rate at which first class mer- 


chandise is written, which goes for- 
ward by Class A lines of steamers 


Cunard an 
OBSERVER. 


such as the American, 
White Star lines. 


sured than to the re-insurer, and the 
conditions under which modern under- 
writing is carried on are responsible 
for a great deal of waste in this direc- 
tion, without any really beneficial re- 
sult being obtained. Let it be taken 
for granted, however, that this Utopian 
scheme can be brought to fruition, the 
older companies writing original busi- 
ness, and handing out re-insurances to 
the newer concerns. This would be ex- 
cellent for the older concerns, for by 
an easily arranged mutual understand- 
ing they could always re-insure at a 
profit. If the re-insuring companies ob- 
jected, they could be starved into sub- 
mission in a very short time, for, if 
they may not write original business, 
where are their premiums to come 
from? And what are Lloyd’s under- 
writers doing while all this is going 
on? 
CORROON ON COAST 

R. A. Corroon, of the American 
Equitable, is on a business trip to the 
Pacific Coast. While in Utah Mr. Cor- 
roon appointed the Jennings Insurance 
Agency, Inc., as general agents. With 
Mr. Corroon is T. A. Duffey. 





ADVERTISE IN DENMARK 

The only American companies which 
advertise in the leading insurance 
newspaper of Denmark are Jefferson, 
North Atlantic and Liberty Marine. 
The general agent in Christiania, Nor- 
way, who inserts the advertisements, is 
Harald Stange. 
W. C. Morsell With Hamilton & Wade 

William C. Morsell, who has been for 
the past year with Finn Sandberg, 
Raynes & Lee, has resigned to go with 
Hamilton & Wade. Mr. Morsell is a 


placer for his present firm, and prior 
to-that was with Fred S. James & Co. 
for seven years. 


Automobile Insurance 





FIRE—THEFT—COLLISION—PROPERTY DAMAGE 


AGENTS and BROKERAGE ACCOUNTS 
SOLICITED 


SECURITY and SERVICE UNEXCELLED 














The Bankers and Shippers Insurance 
Company of New York 


Statement of Assets and Liabilities, March 31, 1919 





ASSETS 
United States Bonds.$2,050,000.00 
Other Investments 414,699.17 
ER aor ee 122,947.40 
Agents Balance...... 10,599.61 
Accrued Interest..... 9,432.22 
$2,607,678.40 


LIABILITIES 
ere $1,000,000.00 
ND vas:sy a ieccas eras 1,000,000.00 


Reserved for Un- 
earned Premiums... 5,951.88 
Special Reserve Fund 601,726.52 





$2,607,678.40 


MARITIME UNDERWRITERS AGENCY, Inc. 
GENERAL AGENTS 


1 South William Street, New York 











BIG FACTOR IN MARINE 





London & Lancashire’s Turnover Jumps 
From £551,000 in 1917 to £2,910,720 
in 1918 





The London & Lancashire marine ac- 
count showed an increase in the turn- 
over from £551,000 in 1917 to £2,910,- 
720 in 1918. 

This huge increase is mainly due to 
the inclusion of the returns of the Ma- 
rine Insurance Company, whose shares 
were purchased by the London & Lan- 
cashire in 1917. The final result of the 
year’s operations will be disclosed later, 
but meanwhile the figures are as fol- 
lows: 


NL. 550% wudiaiatie tintin Sra € 2,910,720 
ee £ 1,306,813 
Expenses ...... 258,507 


1,565,320 


PND: Dkcakakciakeseane £1,345,400 
The sum of £436,369 is transferred to 
the profit and loss account and the sum 
of £1,364,500 is left to credit of the 
account as a reserve for unexpired lia- 
bilities. Interest on investments con- 
tributed £84,969 to the revenue of the 
Inanch. Henceforth the London & 
Lancashire will be a powerful factor in 
marine insurance circles and its in- 
fluence will have a far reaching effect 
during the reconstruction period. 
HAROLD KNOX NOW SECRETARY 

Harold Knox, assistant secretary of 
the Importers & Exporters Insurance 
Company, has been elected secretary 
of the company, in charge of its fire 
department. A. Whelpley has also been 
elected secretary and will have charge 
of its automobile department. 

The Importers & Exporters has been 
admitted to Maryland and Illinois, and 
has appointed Wakefield, Morley & Co. 
of Hartford as its general agents for 
Connecticut. 








THE BRIGANTINE “LUISA” 





Interesting Case in London Courts In- 
volving Vessel Badly Damaged 
by Submarine 





The Italian brigantine “Luisa” was 
attacked by submarine on June 3rd, 
1917, and badly damaged. One of the 
crew was killed and several were 
wounded, and she was abandoned, 
afterwards being taken into Berehaven 
by an Admiralty trawler, and towed to 
Queenstown by order of the Admiralty. 
Possession was regained on July 1st, 
and arrangements were completed for 
towage to Cardiff and delivery of the 
cargo there, when, on August 14th, 
whilst at anchor in Monkstown Bay, 
the vessel was run into and seriously 
damaged, the voyage becoming impos- 
sible without extensive repairs. 

The owners of the cargo claimed de- 
livery without payment of freight, 
amounting to over £14,000, alleging 
refusal and delay in the execution of 
repairs or transhipment of the cargo. 

Mr. Justice Gordon found that the 
abandonment under the submarine 
attack was not an abandonment of the 
voyage or determination of the con- 
tract of affreightment, but that the 
owner and master of the “Luisa” deter- 
mined the contract by neglect and re- 
fusal to perform. This finding was re- 
versed on the appeal. 





BASEBALL LEAGUE 

F. H. and C. R. Osborn still lead the 
baseball league by twenty-one. They 
won Saturday’s contest with the James’ 
nine. Score 12 to 0. The Niagara nine 
made 15 runs, shutting out Cornwall 
Stevens. Continental beat Hartford, 
11 to 1. ‘The percentage of the clubs: 
Osborn, 1.000; Continental, .750; Trav- 
elers, .666; Niagara, .600; Hartford, 
.o30; James, .250; Phoenix, .250; Corn- 
wall & S., .000. 
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Greek Wins Case 
Against Companies 


INTEREST POINT 


INSURABLE 





Argument That Principal Can Sue 
Although Insurance Contract Names 
Agent As Insured 





Panagiotis Contonis, exporter, has 
been awarded $1,854 damages from each 
of three insurance companies (North 
Atlantic, Jefferson and Liberty Marine), 
in an action growing out of a loss on 
the “Seguranca” from New York to 
Piraeus, Greece. 

The case is of interest to insurance 
men because of the question of insur- 
able interest involved. The plaintiff al- 
leged that he requested B. H. West, 
Jr., to procure for him the insurance, 
which was procured, but the policy was 
made out insuring B. H. West, Jr., 
“loss, if any, payable to the order of 
P. Contonis,” the plaintiff. 

The defendants refused to pay upon 
the ground that the said B. H. West, 
Jr., had no insurable interest in the 
goods at the time of the issuance of the 
policy or at any time thereafter. De- 
fendants stipulated that the only ques- 
tion to be raised by them upon the trial 
was the invalidity of the policy due to 
allegation that West had no insurable 
interest. The plaintiff alleged that he 
did not have an insurable interest, but 
even if it appeared that he had no in- 
surable interest in the goods in ques- 
tion either at the time of placing the 
insurance or at any other time there- 
after, nevertheless West acted as agent 
for the plaintiff, and upon the well- 
settled law of agency, plaintiff could 
recover. 

Plaintiff's Brief 

The principal point made in the 
plaintiff's brief was that the principal 
may sue upon a policy of insurance in 
the name of the agent, without the 
word “agent,” alleging that the con- 
tract is the contract of the principal. 

Among other cases there is cited De 
Vignier V. Swanson, the policy of in- 
surance being effected in the name of 
Grandelos, Mesle & Co., who were bro- 
kers to the plaintiff and also agents to 
her in several money transactions. The 
plaintiff as well as Grandelos, Mesle & 
Co. resided in London. The latter were 
not called “agents” in the policy. The 
plaintiff recovered and judgment in her 
favor was affirmed upon appeal without 
argument. 

In Hagedorn v. Oliverson, a London 
insurance broker effected, by the in- 
structions of Hagedorn, an insurance 
for the benefit of an alien enemy named 
Schroeder. The latter, however, had 
given no instructions to insure and the 
insurance was taken out in the name 
of Hagedorn for the benefit of the said 
Schroeder. Hagedorn had absolutely no 
interest in the ship insured, but pro- 
cured a license to legalize the voyage. 
A loss occurred and some two years 
after its happening the alien enemy 
Schroeder by letter adopted the insur- 
arce. It was held that the plaintiff 
might recover the underwriter averring 
the interest to be in the alien enemy 
Schroeder. 

In Stillwell v. Staples, the court said: 
“The familiar doctrine that where one 
acting as agent, although without ac- 
tual authority, makes a contract for the 
benefit of another the latter may at 
any time afterwards so long as the con- 
tract continues in force, upon being ap- 
prised of its existence, adopt the act of 
the agent and thus entitle himself to 
all the advantages of the contract as 
fully as if originally made by his ex- 
press authority, applies, of course, as 
well to policies of insurance as any 
other species of contracts.” 

Counsel for the insurance companies 
was Barry, Wainwright, Thacher & 
Symmers. 


F. C. Calkins Gets 
Fireman’s Fund 


ACTIVITY AT JACKSONVILLE 


City Assuming Great Importance as 
South Atlantic Port; Shipments 
for Rebuilding Europe 


Fred C. Calkins, general agent in 


Jacksonville of several companies, who 
was in New York this week, has been 
appointed representative of the Atlan- 
tic Marine Department of the Fireman’s 
Fund, covering South Atlantic and Gulf 
Ports. 

Jacksonville is rapidly assuming an 
important position as a South Atlantic 
port by reason of the fact that lumber 
and naval stores are needed abroad, and 
additional to the Ferris type of wooden 
cargo carriers the Shipping Board is 
now allocating steel vessels to the Port 
of Jacksonville. Some of the ship- 
ments are going for the rebuilding of 
devastated France. 

Another big lot of shipments consists 
of cottonseed oil mill products going 
trans-Atlantic via Jacksonville. 

Lumber shipments are going also to 
Mayaguez, Porto Rico, which had a bad 
earthquake, and where there is con- 
siderable rebuilding. 

Phosphate trans-Atlantic shipments 
are resuming out of Tampa, and lumber 
shipments, trans-Atlantic and South 
America, are picking up right along 
from Pensacola. 





WANTS LOSS DATA 





Member of Parliament Asks What is 
Scope of Indemnity Respecting 
Losses in War 





In the House of Commons the fol- 
lowing question was put to the Prime 
Minister: 

“Whether the indemnity in respect of 
the losses to merchant shipping due to 
enemy action in contravention of inter- 
national law included compensation for 
the values of the cargoes destroyed and 
adequate compensation for the losses 
inflicted upon ship owners owing to the 
destruction of the earning power of 
their ships; whether a full statement 
of claim relating to losses to British, 


merchant shipping by unlawful enemy; 


action had been prepared; and whether 
such statement, setting forth the num- 
ber and value of ships destroyed, the 
value of the cargoes carried by such 
ships, and the estimated loss of the 
earning power of such ships, respec- 
tively, from the date of the destruction 
to November 11th, 1918, could be pre- 
sented to the House.” 

This elicited the following reply from 
Mr. Bonar Law: 

“Such a statement as that suggested 
in the question has been prepared, but 
all such statements by the different 
Allied Governments are subject to ex- 
amination. No details of them can be 
given at the present time.” 


STRIKE INSURANCE 








In Toronto Wholesale Produce Houses 
Insured First; Then Banks; 
Then Manufacturers 





In Toronto the first strike insurance 
was written on the wholesale produce 
houses; next came the banks to buy 
this insurance, and later the manufac- 
turing plants. Millions of strike insur- 
ance was written in Toronto. 





RECORDS TO BE CENTRALIZED 


Arrangements are being made by the 
Enemy Alien Property Custodian to 
remove the following company records 
to the New York office at 123 William 
Street: Munich, Prussian Life, Balkan, 
South German, all of Hartford; Prus- 
sian National, of Chicago. 




















AMERICAN MERCHANT MARINE 


INSURANCE COMPANY 


AT 


.THE CENTRE OF MARINE INSURANCE 
IN THE UNITED STATES 














WADE ROBINSON & CO., iwc 


MANAGERS [ign Be 


Merchant Marine House New York City 
South William and Beaver Streets 

















Telephone Hanover 2054 Established 1898 


Marine Insurance 


Local agents are invited to consult us on their marine insurance problems 


OSBORN & CO. 


Average Adjusters and Insurance Brokers 
Insurance Exchange, CHICAGO - - 45 Wall St. NEW YORK 














Cable Address “LaBoyt” Established 1900 


LA BOYTEAUX & CO,, Inc. 


82 BEAVER ST. Jnsurance Brokers NEW YORK 


Act as representatives of the insured in all matters pertaining to the 
placing of insurance and collection of losses. The service offered 
is efficient, trustworthy and prompt. We invite submission 
of your problems as well as your orders. 

















DMsComsB 


. INCORPORATED 
56 Beaver Street 


MARINE INSURANCE 
Fire—Hull—Cargoes—War Risk | 


Losses made payable in all parts of the World 














CABLE ADDRESS: MACOMB, HW. Y. TELEPHONE BROAD Gi 
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Insurance of Foreign 


Credits Not Needed 


LOCOMOTIVE MAKERS’ VIEWS 





A. B. Johnson Suggests Banks Assume 
Full Burden; Refers Inquiries to 
Lloyd’s, London 





A. B. Johnson, president of the 
Baldwin Locomotive Works, undertook 
to tell “why credit insurance is imprac- 
ticable” before the American Manufac- 
turers’ Export Association during the 
Foreign Trade Convention in Chicago. 
He demanded that American banks in- 
crease American facilities for doing 
foreign business by taking upon them- 
selves the full burden of credits in ex- 
port through discounting export drafts, 
without the usual recourse to the ex- 
porter in case the draft is not honored. 


“Pawn Shop Conditions” 


With reference to discount without 
recourse to the exporter and insurance 
of foreign drafts Mr. Johnson said: 

“Wherever either has been tried, and 
whenever either is practised, it is an 
excrescence in commerce, doing an in- 
consequential business on pawn-shop 
conditions as regards the terms and as 
regards the parties involved. It may 
be true that ‘German banks discount 
without a recourse.’ We put this in 
quotatién because of our feelings that it 
stands on a par with other wonderful 
things the Germans were said to do in 
the days when ‘German efficiency’ was 
a world-wide fetish. If they ever did, 
it was for a reason that would not be 
regarded as legitimate in sound com- 
mercial banking here or in England. In 
the case of independent negotiations, 
after being satisfied that the business 
was good on both sides, the insuring 
bankers would take the risk, from the 
time of shipment on. for a commission 
which, in case of Russian business, is 
definitely known to have been about 5 
per cent. This, of course, was ‘pawn 
shop’ banking. 

Foreign Credits Safe 

“The element in the whole business 
situation which is willing to pay for 
such service after having some exper- 
ience with it is so small that no general 
organization on a broad basis has ever 
been possible even in England, where 
insurance in every conceivable legiti- 
mate form has reached the highest de- 
velopment in the world. The insurance 
of foreign drafts in trade has periodical- 
ly been asked for by manufacturers in 
England. It has never developed as an 
organized thing on an economical basis 
because, undoubtedly, manufacturers in 
the mass didn’t want it. They didn’t 
want it because, in the long run, for- 
eign credits as organized after the ex- 
perience of centuries by the banks were 
so safe, so sufficient financially, and so 
economical, that they did not see fit to 
keép paying out insurance premiums 
for a theoretical service only. 

x _Elements of Low Cost 

“Tt is quite probable that, if the manufac- 
turers as a whole would support insurance of 
foreign drafts, not only by purchasing the in- 
surance but by complying with certain rules 
for standardizing their handling of shipments 
and packing, a service could be organized at a 
fairly low cost. It is said that Lloyd’s will 
quote rates for taking the risk on foreign busi- 
ness. We know of a few individual instances 
of negotiation for this kind of insurance. To 
American manufacturers seeking real informa- 
tion about the realities of foreign credit insur- 
ance, we suggest asking Lloyd’s for a rate on 
a shipment, or on a group of shipments. In 
certain special instances, such insurance of risk 
on a big foreign transaction is advisable, even 
at some cost, and it is occasionally resorted to. 

% ere Demand Lies 

The demand for ‘discount without recourse’ 
and for its substitute, ‘credit insurance’ comes 
in the main from manufacturers who think that 
the limitations of their credit within the ordi- 
nary ‘line’ of discount accorded by a bank are 
limitations of their ability to conduct a great 
foreign sale. There may be something to this, 
in individual cases, but it is not true in gen- 
eral, as is proven by the fact that insurance of 
foreign credits has never assumed any im- 
portance. In reality, the banks accord to ex- 
porters the benefit of the credit-responsibility 
of the foreign consignee and of the security 
they have in holding title to goods when docu- 
mentary drafts are turned over to them. They 
insist on having recourse to the exporters, but 
they accord them more liberal lines of credit, 


often permitting them to discount to an ag- 
gregate twice as great, in foreign transactions, 
as would be accorded them, on the same basis 
of their assets, etc., in ordinary domestic dis- 
counts. This is in recognition of the credit 
of the foreign house, etc. After all, in discount- 
ing a draft, the bank is not ‘selling credit’ or 
guaranteeing anything. It is simply advancing 
money to an exporter and charging him a 
market rate of interest based on the prevailing 
idea of values and risks. 
Government Plan Poor 

“The Associated British Chambers of Com- 
merce three years ago demanded that the Brit- 
ish Trade Corporation, a foreign-trade financing 
corporation backed by the government, should 
insure foreign bills. So far, only a _ partial 
insurance on a basis which does not give what 
exporters want, seems to have been worked out 
by that great institution, About a year ago, a 
$50,000,000 foreign-credit insurance combination 
by solid and experienced companies wag ser- 
iously considered in this country, but it has 
apparently not been thought best to proceed 
with the business. As said before, credit insur- 
ance by an insurance company is apparently a 
legitimate financial activity, and its success 
depends entirely upon what the expense would 
be of a world-wide credit bureau. organized to 
obtain a vast amount of highly specialized in- 
formation, what the rate charged for the insur- 
ance would be, and whether exporters would 
pay the rates and support the business in 
sufficient number to give the necessary margins 
of safety in spread and average of the risks. 
As for commercial financing of exports by the 
international banks, it is not done that way.” 





LATIN-AMERICAN MORAL HAZARD 

A peculiar condition is found in the 
Latin-American countries in regard to 
moral hazard in fire insurance. There 
is a law in many of these countries 
that if a man suffers a fire, he is im- 
mediately held and made to prove to 
the satisfaction of the court that the 
fire was not of incendiary origin. This 
practice not only discourages fires, but 
goes a long way toward eliminating the 
moral hazard altogether. A prominent 
broker said that there was absolutely 
no moral hazard in these countries. The 
fire underwriters admit that it is small. 
The rates on plants in Cuba, Nicaragua 
and the Honduras are in many cases 
much smaller than the rates on the 
same class under good protection in the 
United States. 





H. A. McGUNNIGLE BACK 

The Gauvin Agency received word 
from Sgt. Harold A. McGunnigle, of 
the Army of Occupation, who was pre- 
viously a member of the underwriting 
staff, that he arrived at Newport News, 
Va., and is expected to be in New York 
on June 22. 





STATE AGENT FOR MINNESOTA 
R. R. Chapman, formerly state agent 
in Minneapolis for the Mercantile In- 
surance Company, has been appointed 
state agent for the Mercantile and 
Commonwealth insurance companies in 
Minnesota. Mr. Chapman succeeds C. 
R. Lill, who resigned to go with the 
Sun as state agent for the same state. 


GAUVIN TEAM WANTS GAMES 

At a meeting of the Gauvin Agency 
Baseball Team Edmund Caulfield was 
elected manager. The Agency Team 
wishes to book games with some of the 
teams in the insurance district. Mr. 
Caulfield can be reached at the Main 
Office, 80 Maiden Lane, telephone John 
4114. 





Mutual Fakers 

Apparenty forgetful of the rebuke re- 
ceived from the California State insur- 
ance department when renewal of its 
license was refused in this State, the 
Northwestern Mutual Fire Association 
of Seattle is again seeking patronage of 
property owners here by claiming t: 
furnish a non-assessable fire insurance 
policy. Report indicates that a cam- 
paign for selling fire insurance by mis- 
representation is now being carried on 
in full blast by the mutual in Southern 
California, and which so for as prom 
Ises are concerned, seems to be limited 
only by the blue sky. Abuse of the 
regular insurance companies and prom- 
ises of insurance at half price are being’ 
nrinted in the daily papers of Ventura 
County by the mutual’s representatives 
in the evident hope that Ventura 
County property owners will so far for- 
get their business judgment as to bite 
ar the mutual bait. 








MARINE AND FIRE 
RE-INSURANCE 











ROBT. R. toe LAER, Inc. 


New York, Amsterdam, Copenhagen and Buenos Aires 


15 William Street - « - ° New York 











WM. H. McGEE & CO. 


MARINE UNDERWRITERS 
15 WILLIAM STREET, NEW YORK 


General Agents Marine Department 
St. Paul Fire & Marine Insurance Ce. 
Phenix Insurance Co. of Hartford 
Great American Ins. Co., New York 
Camden Fire Insurance Association 
Westchester Fire Insurance Co. 
Niagara Fire Ins. Co. 


U. S. Managers 
Skandinavia Re-insurance Co. 
(Copenhagen) 

Agents Marine Department 


Providence Washington Insurance Ce, 
Massachusetts Fire & Marine Ins. Ce. 








MARINE DEPARTMENT 
NATIONAL FIRE INSURANCE CO. of Hartford, Conn. 
MARINE DEPARTMENT 


NORTHWESTERN NATIONAL INS. CO. of Milwaukee, Wis. 


UNITED STATES GENERAL AGENT 


A/S NORWEGIAN JOINT INS. CO., P.K.W.S., LTD. of Christiania, Norway 
OVERSEAS UNDERWRITING AGENCY, Inc. 


27 WILLIAM STREET NEW YORK 
Telephone Broad 346-7-8 











AMERICAN EQUITABLE ASSURANCE CO. 


OF NEW YORK 
Surplus to Policyholders $1,014,237.98 


Marine and War 
Risk Insurance 


Losses made PAYABLE in all parts of the world 


Columbia Underwriting Agency, Inc. 
ALBERT ULLMANN, President 
General Agents Marine Department 


48-54 BEAVER STREET, NEW YORK 























ALB. SMEESTERS 4 


6 Rue des Colonnes 


PARIS 


Insurance and Reinsurance 





Cable: 


Montalais, Paris 
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CASUALTY AND SURETY NEWS 





Decisions Differ On ° 
Notice of Accident 


TRIVIAL CASES MAKE TROUBLE 








Automobile and Elevator Mishaps De- 
velop Varied Interpretation of 
Assured’s Obligation 





That failure to comply with the re- 
quirement in a policy to give immediate 
notice of an accident relieves the in- 
surer of liability is the substance of a 
New York Court of Appeals decision 
in Haas Tobacco Company vs. Amer- 
ican Fidelity. 

“The condition of a policy of auto- 
mobile insurance requiring immediate 
notice to the insurer of an accident is 
not complied with in a case where the 
automobile knocked down a boy in the 
street and the insured, relying upon its 
driver’s statement that the boy was only 
slightly hurt and that he didn’t think it 
amounted to much, failed to give any 
notice to the insurer until some ten 
days after the accident.” 

Held, that under these circumstances 
the insured was not absolved by its 
policy from making the report. 

Referring to another case the Court 
said: “Under a policy requiring im- 
mediate notice to the insurer of acci- 
dents insured against, the condition 
does not apply to every trivial occur- 
rence even though it may prove after- 
ward to result in serious injury. If no 
apparent harm came from the mishap, 
and there was no reasonable ground for 
believing at the time that bodily injury 
would follow, there was no duty upon 
the insured to notify the insurer (Mel- 
cher v. Ocean Accident & Guarantee 
Corp’n, 226 N. Y., 51.)” 

How Cases Differ 


In the Melcher case the plaintiff heard 
that an outside workman had _ been 
struck by an elevator. He saw the 
workman and was told by him that he 
was not at all hurt and that he con- 
tinued at work, leaving when the work 
was completed. The insured heard no 
more of the occurrence until ten weeks 
later, when he heard that the work- 
man’s spine had been seriously injured. 
He immediately notified the insurer. It 
was held that a recovery was permis- 
sible. 

“The circumstances in the present 
case require a different result,” says 
the Court. “A boy struck the machine 
and was knocked down. True, the 
driver, who represented the plaintiff, be- 
lieved he was only slightly hurt, for he 
walked away, and in his opinion the 
accident did not amount to much. But 
no investigation was made. There was 
‘9 assurance by the person struck that 
he was uninjured. There was no op- 
portunity by later observations of deter- 
mining that he was not in fact injured. 
The plaintiff relied wholly upon the 
driver’s opinion, an opinion which, as 
subsequent events showed, was a mis- 
taken one * * * * Where, as here, a 
hoy is knocked down in the street, and 
at least slightly injured, the insured 
may not, without any investigation 
whatever, rely solely upon his own 
opinion or upon the opinion of his 
driver.” 

In view of these decisions, assureds 
would do well to follow the instructions 
in their policies and report all accidents, 
trivial or otherwise. 





$700 LIGHT BROKEN 


The window in Tiffany’s Fifth Ave- 
nue store, which was broken Tuesday 
afternoon, will cost over $700 to re- 
place. A nut flew off an automobile 
wheel, and it is not known whose ma- 
chine it was. The insurance was in 
Lloyds Plate Glass. 


Hylan’s Slap At 
Burglary Companies 


SAYS THEY WANT PUBLICITY 








He Doesn’t, and in Meantime Burglar- 
ies Continue; $247,000 Jewelry 
Robbery the Latest 





Instead of injecting more efficiency 
into the police department in order to 
“top the great flood of burglaries Mayor 
Hylan has instructed the police to keep 
all burglaries secret, and he has been 
writing various letters about crime, in 
one of which he accuses insurance 
companies of desiring publicity in order 
to advertise their burglary business. He 
says publicity of all kinds aids crime. 

Hundreds of burglaries in this city 
are not reported by the police and only 
occasionally come to the attention of 
the newspapers. A case in point is 
the $247,000 jewel robbery at the Hotel 
Biltmore, which took place sometime 
between May 20 and June 13 and which 
did not become public until Tuesday. 
It is believed that the police do not 
solve more than 5 per cent. of the 
burglary mysteries in New York. 
Naturally, the Mayor’s slap at the insur- 
ance companies caused some feeling. 

Now Important Line 

The insurance companies take the 
position that publicity is necessary to 
put the public on its guard, whether or 
not the people buy insurance. The city 
administration evidently believes that 
the more one hears of this sort of crime 
the more it is likely to spread. Mean- 
while, the showing made by the police 
lepartment in apprehending criminals 
is not flattering and it is small wonder 
that the administration is not seeking 

ublicity. Burglary insurance has of 
late taken on an importance it never 
enjoyed before. The volume of busi- 
ness is large and also are the losses 
in spite of the fact that companies find 
‘t impossible to continue insuring a 
large number of risks in mercantile 
establishments and goods en route. 





AETNA TAKES FRANKFORT 





All Claims of Company Liquidated By 
Government Will Be 
Cared For 





Policy liabilities of the Frankfort 
General have been assumed by the 
Aetna Life and Aetna Casualty & 
Surety. The Frankfort had nothing 
to reinsure but claims. When the com- 
pany was taken over by the Enemy 
Alien Custodian, the remaining poli- 
cies were cancelled. The outstanding 
claims amount to $319,668, of which 
$205,778 are compensation claims. Some 
of these might have taken twenty 
years to liquidate had not a plan been 
arrived at by which they are now as 
sumed by a going company, avoiding 
the heavy expense of keeping the old 
company alive until they should be 
disposed of. ‘The New York Depart- 
ment has approved the contract. 


Report Made Upon 
Experience Rating 


PAYROLL COVERED $1,177,000,100 
Reduction on Compensation Rates By 
Application of Various Methods 
Set Forth 
An exhaustive report has been made 
on experience rating by Manager 
Senior of the Compensation Inspection 

Rating Board. 
Since the introduction of the Exper- 


ience Rating Plan in New York on 
June 30, 1918, there have been sub- 
mitted to the Board 8.4627 risks. The 


xtent and progress of the work is in- 

dicated in the following analysis: 

No. of risks—period June 30, 1918 
ee A eee 8,070 


No. of risks—effective from June 
ey DEE  S206s4s cade NeeN Ee Rawass 557 
8,627 

Completed cases—period 1918 to 
En Pe ee ene er ee me 4,749 

Comnvleted cases—period 1919 to 
BE Saunas AEVKOA RA ERS Chea eRa 64 

Under review and suspense for ad- 
oe eer 3,814 
8,627 


There is presented statistical tables 
showing the effect of experience rating 
» 3.000 risks. 1,760 of such risks have 
been subjected to schedule and exper- 
ience rating and the remaining 1,240 
to experience rating exclusively. The 
‘*sential facts are as follows: 

Total payroll for entire 

experience period ..... $1,177,000,100 
Total premium at manual 

rr a ee 21.698,500 
Reduction in rates through appli- 

cation of Industrial Compensa- 

tion Rating Schedule with re- 

oe ee a ,: a 
Reduction in rates through appli- 

cation of Experience Rating 

Plan with respect to entire 

3,000 risks 
Net reduction through applica- 

tion of both schedule and ex- 

perience rating with respect to 


4.3% 


oo ne ee ..-20.4% 
One table shows the data by indus- 
trial divisions and schedules. Since 


the majority of policies show more than 
one classification, the governing classi- 
fication was used as the key in re- 
porting the statistical data. The item 
“Cities and Towns” is nct an authorized 
division but a special group used for 
convenience in presenting the data. 

Another table shows effect of exper- 
ience rating by size of risk; beginning 
with an average experience reduction 
of 1.6 per cent. for risks with premiums 
of $500 to $750, there is a fairly regu- 
lar increase in percentage reduction as 
the size of the risk increases, culminat- 
ing in 35.3 per cent. for risks of $100,- 
000 and over. 

The experience reduction as shown 
represents a reduction not from manual 
premiums but from premiums subject 
to experience rating. 





The London Guarantee & Accident 
will continue business in Utah. 





sion paid. 








General Bui'ding, 








Residence theft insurance at one-third the former 
rates. This is every broker’s opportunity. Call for 
particulars about our new Full Value Residence 
Theft Policy. Regular rate of brokerage commis- 


General Accident 


Fire and Life . 
Assurance Corporation, Ltd. 


Something New 


PHII AF ELPHIA 








How Formula Reserve 
Plan is Working Out 


REPORT 





ON LONDON G. & A, 





Too Low for Compensation and Exces- 
sive on Liability Lines, is 
Opinion 


How the formula method of comput- 
ing reserves on liability and compensa- 
tion insurance is working appears in 
the report on an examination by the New 
York Department of the London Guar- 
antee & Accident, which does a large 
business in both of these lines. In 
reference to this particular phase of the 
examination the examiner says: 

“In view of the adequacy of the com- 
bined reserves for liability and work- 
men’s compensation losses computed in 
accordance with the formula method, 
we have deemed it unnecessary for the 
purpose of this report to carry as lia- 
bilities reserves based upon estimated 
individual claims. It will be noted 
from the computations that the reserve 
for unpaid liability losses produced by 
the formula method amounts to $1,725,- 
579.68. This amount is $632,299.68 in 
excess of the company’s reserve based 
upon estimated individual losses. The 
reserve for unpaid compensation losses 
produced by the formula method 
amounts to $3,449,123.13 and is $536,- 
712.25 less than the company’s reserve 
determined by estimating individual 
losses. 

Combined Reserve Safe 

“While the formula method has appa- 
rently produced an inadequate reserve 
for compensation losses, the excessive 
reserve for liability losses more than 
offsets the deficiency in compensation, 
and therefore the combined reserve as 
it is set forth in the financial state- 
ment may be safely used as the meas- 
ure of the company’s ultimate liability. 
During the course of the examination a 
careful study has been made of the de 
velopment of the company’s estimated 
reserves for both liability and work- 
men’s compensation losses. Many claim 
files have been examined and statistics 
compiled, which would seem to indicate 
that in a!l probability the company will 
effect an ultimate saving on the re- 
serves attaching to claims pending De- 
cembe 31, 1918.” 


WILL PROMOTE CASUALTY 
INTERESTS 

The executive committee, casua'ty 
and surety section, of the New York 
State Association of Insurance Agents, 
elected at the annual meeting last week 
is composed as follows: E. H. Warner, 
Buffalo; Willett R. Bowen, Syracuse; 
Cc. T. Amsden, Rochester; F. M. Chand- 
ler, Troy; F. L. Gardner, Poughkeepsie; 
John Kavanaugh, Rochester; C. C. 
MeNitt, Norwich; A. T. Mathews, 

Watertown; W. H. Murray, Hornell. 


NEW JERSEY RATES MADE 
Classifications and rates have been 
assigned to the following New Jersey 
compensation risks: Mitchel’»>Rand 
Mfg. Co., Jersey City; New York Chem- 


ical Works, Jersey City; Robert 
Rauh, Newark; American Cyanamid 
Cc., Warners; Lowenstein Radio Co., 
Newark; Eastwood Chemical Co., L. A. 
Myers, Jr., Inc., Newark; The Riker 
Co., Newark; James Ore Concentrator 
Co. Newark. 





Won’t Write in Utah 


Because the Utah law provides that 
insurance carriers must accept any risks 
offered and may not cancel without con- 
sent of the Industrial Commission, The 
Associated Companies have decided not 
to qualify to write compensation in 
Utah. This organization has been the 
chief writer of coal mine risks in that 
State. 
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Louis L. Loeb Dead 
Louis L. Loeb, special field represen- 
tative for the Great Eastern Casualty, 
died last week in a hospital in Fort 
Wayne, after a short illness. Mr. 
Loeb was traveling when taken ill sud- 
denly in Indianapolis. 
- + ” 
Will Keep Bonus Cup 
Hoppe & Thomson, New York gen- 
eral agents for the Continental Casual- 
ty, have become permanent winners of 
the Company’s famous Pension Bonus 
Cup. 


HOW AIRPLANE WRECKED GLASS IN MINNEAPOLIS 

















the airplane was 
fore uninsurable, 
of casualty that 





Damage to plate glass estimated at $1,500, was caused 
in Minneapolis when the airplane, illustrated here, fell 
in the street. One person was injured. The pilot of 


giving an exhibition, and was there- 
but the incident illustrates the type 
may be expected with the growing 
use of airplanes. 











United for Protection 

Resident Secretary John S. Turn of 
the Aetna, 100 William Street, is an 
ardent Federation man. The regord of 
his office is unique, it having 298 mem- 
bers of the force enrolled as Federation 
members. Men and women alike have 
juined. The basic idea is that all gain 
their livelihood in the insurance busi- 
ness and it is tu the interest of every- 
body to do everything possible to help 
preserve that business from attack and 
disruption. 
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Soap Hazard Serious 

A New York agent writes to his com- 
pany, “Here is a lady in the state of 
New York who had rather a severe in- 
jury but did not quit work. She is 
very ambitious and really should have 
been in bed. She.was taking a bath 
and was well soaped up. The tele- 
phone bell rang downstairs and she got 
out of the bath tub and started down- 

airs. She slipped on the first step and 
when she arrived at the bottom she 
skidded around the corner of the recep- 
t‘on hall and into the living room be- 
fore she stopped. When she started 
she was only wearing a smile, but when 
she arrived at her destination she didn’t 
even have that. She was unable to do 
eny of her fitting, and in fact for the 
first week, she had to lie down about 
half the time at the store.” 


Special for Great Eastern 

Edgar S. Mattison, Williamsport, Pa., 
has been appointed special traveling 
representative in the monthly payment 
department of the Great Eastern Cas- 
ualty. He will have Southern New York 
and a portion of Pennsylvania, with 
headquarters in Williamsport. 


Finishing Noble Service 
Illinois House, 107 East 34th Street, 
New York, is about to be closed. Dur- 
ing the war from 500 to 800 Illinois 
soldiers were fed here each day. J. R. 
Garrett, of the National Casualty, and 
BE. A. St. John, of the National Surety, 
former Chicago men, were on Governor 
Lowden’s welcoming committee to meet 
and entertain the returning fighters. 
All the money to run the house was ob- 
tained from former Illinois people now 
residing in New York. There was no 
contribution by the State of Illinois. 
Everything from meals to cigarettes 

was absolutely free to the men. 

~ . 7 


F. E. Wilkens Married 
F.-E. Wilkens, New York branch of- 
fice manager for the Commercial Cas- 
ualty, was married recently in Newark. 


By courtesy of “Protection” 


Fine Scout Record Made 

The Aetna office at 100 William 
Street is making a wonderful record 
in the Boy Scouts campaign. Resi- 
dent Secretary John S. Turn is much 
interested in the movement and he ex- 
pects that his office will be able to 
report 150 associate memberships and 
$200 in fees. 





ACCIDENT POLICY CONTINUOUS 


Holding that renewal of an accident 
policy does not constitute a new con- 
tract, the Appellate Division of the 
Supreme Court of New York followed a 
recent decision of the Court of Appeals, 
holding that the accident policy is a 
continuous contract. The present case 
is that of L. Hodgeon, respondent vs. 
Preferred Accident. 








J. L. MAUTNER 


J.L. MAUTNER AGENCY 


A. J. HESS 
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Complete Automobile Coverage 
All Casualty Lines 
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Try Black Tom Case 
in Jersey City 


COMPANIES ARE PLAINTIFFS 
Former Secretary Garrison Trying to 
Put Some Blame on Jersey City 


Fire Department 








The action of the insurance com; 
panies against the Lehigh Valley Rail- 
road was brought to trial on June 23, 
Claims are the result of the Black Tom, 
explosion in July, 1916, and the case 
is being tried before Judge William H. 
Speer, in Jersey City. Among the 
plaintiffs are the following insurance 
companies: Royal Indemnity, Ocean 
Accident, Lloyds Plate Glass, Metropoli- 
tan Casualty, Chicago Bonding, New 
Yerk Plate Glass, Commercial Casualty 
and the Fidelity & Casualty. The com- 
panies are represented by Congleton, 
Stallman & Hoover, of Newark, N. J. 
The defendants are represented by Col- 
lins & Corbin, of which firm Lindley 
Carrison, former Secretary of War, and 
also, receiver for the Brooklyn Rapid 
Transit, is a member. 

The plaintiffs are seeking to prove 
that the negligence of the defendant 
was responsible for the loss. Edward 
J. Kane, a watchman for the Lehigh 
Valley Railroad, was called to the 
stand on the second day of the trial, 
and on examination admitted that he 
had not given any orders for his men 
to fight the fire at its inception. Pre- 
vious to this he said that it was his 
duty to instruct the four men under him 
in case of fire. He said that in his sec- 
tion of the yard there were about 
seven hose carts with an aggregate of 
2,100 yards of hose, the use of which 
he did not order. Further testimony by 
the same witness was produced, in 
which he said that he knew that the 
explosives were in the yard but that to 
his knowledge there were no extra 
watchmen installed. 


Another witness, who was employed 
to take care of the fires in the boilers, 
for the elevator machinery, said that} 
at the time of the first explosion he 
was at one of the wharves ,and when 
asked by Mr. Garrison where he was at 
the time of the second explosion he 
said that he was about a mile away. 
Mr. Garrison then asked him why he 
went away, to which he calmly replied, 
that he knew what was in the freight 
cars. 


Mr. Garrison was apparently trying 
to place some of the culpability on the 
fire department of Jersey City. He 
made objection to any questions by Mr. 
Stallman, asking whether or not the 
watchman had ever seen any intruders 
in the yards. 





GENERAL’S RATES GO UP 
The General Accident, Philadelphia, 
is the latest company to announce an 
increase in health rates on new busi- 
ness, $1 for each $5 weekly indemnity, 
effective July 10. 





SITUATION IN UTAH 
The carriers have been accorded the 
right to file a multiplier up to 315 for 
compensation rate calculations in Utah. 
A conference of Bureau company rep- 
resentatives will be held in New York, 
June 27th, to decide what action shall 

be taken on the Utah situation. 





WILL HANDLE WISCONSIN 
Manton Maverick, Continental Cas- 
ualty; William B. Mann, Ocean; and 
R. H. Thompson, Maryland Assurance, 
have been appointed a committee to 
consider the health and accident policy 
form situation in Wisconsin. 





RENEWALS NOT AFFECTED 
The Employers Liability has rescind- 
ed its recent rate advance on renewals 
of health policies. 
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CASUALTY AND SURETY POINTERS 





It isn’t so bad for a cas- 
ualty man to have had to 
work in a fire office. Here 
is what E. C. Budlong, 
vice-president of the 
Bankers Accident, says about it, and 
he adds something well worth while 
about “study.” ‘When I was a boy I 
worked a couple of years in a big fire 
insurance office for $12 a month but the 
knowledge I gained there has been 
worth thousands of dollars to me in 
later life. One of my duties was to file 
copies of insurance newspapers and I 
learned to read them carefully. To 
this day I read everything of importance 
in the papers that come to our offices— 
fire, life, marine, casualty news and all. 
We mail from fifty to a hundred copies 
of prominent insurance journals to our 
ieading agents every month at consider- 
able expense. Frequently I am reward- 
ed by seeing a dozen unopened copies 
on the desk of an agency I visit, or 
some one says—Don’t bother me with 
that stuff. I’m too busy to read it.’ If 
you want to keep up with the times and 
be something more than a novice in 
this business, read your trade papers, 
and let your motto be work, study, pre- 
paredness. You can’t know too much 
about the insurance business, take it 


Budlong 
Says 
Read Papers 


from me. Don’t be a Dub with a crown 
of Bone.” 
> . ie 
Likening fishing to selling 
Fishing the National Casualty finishes 
Like a few pointers on these ab- 
Selling sorbing topics with this sage 


advice: “Don’t get into a 
procession with all other agents and go 
to ringing doorbells, believing that you 
are canvassing. Look up a bit of 
territory that has not and is not being 
worked to death and then do some quiet 
but intensive work. There is plenty of 
business and it is big business if you 
go after it at the right time, in the 
right way and with the right kind of a 
story. If you are a good fisherman, 
you are a good salesman. If you are 
a good salesman you are getting the 
business.” 

* ¢ « 


Speaking of the “grass look- 


Success’ ing greener t’other side of the 
Near road” and similar phrases the 
Home Standard Accident points out 


that “the one best bet usual- 
ly is to settle down with determination 
to the task that confronts us and de- 
cide to put in the necessary licks to 
make a go of it. Only the very few 
attain success without proportionate 
work and most of them are crooks. 
Some men have to work harder than 
others to get the same results, but any- 
one can succéed if he really wants to— 
and usually the best way to do it is to 
set out to do the things right in our own 
little business and social sphere that 
we feel inclined to shirk. It is quite 
possible that the ‘other end of the rain- 
bow’ is right at home, but that we have 
failed to realize that it takes hard dig- 
ging to get at the pot of gold.” 


t * ” 


In some remarks on 

When claim settlements’ the 
Liberality Standard Accident holds 
is Misplaced that liberality, so-called, 
has no place in them, 

and continues: “We must reach the 


conclusion that we should aim to de- 
termine our exact liability in each in- 
dividual case and discharge that liabil- 
ity in full as promptly as possible, with 
every effort to impress the individual 
policyholder and the insuring public in 
general that this is our earnest effort 
and aim in the transaction of our busi- 
ness and payment of claims to policy- 
holders. We have often admonished 
hewly appointed representatives 
charged with handling the Company’s 
affairs and making its reputation in a 


new territory always to strive to place 
and keep their Company on the highest 
possible plane of public confidence and 
approval. This we believe should be 
the underlying aim of the claim depart- 
ment and representatives of every 
company—to keep their company on the 
highest possible plane of public con- 
fidence and approval and maintain its 
reputation for business integrity and 
fair treatment of policyholders. This 
will be accomplished, not through short- 
sighted liberality, which cannot be con- 
tinued, but by definitely determining 
each case on its individual merits and 
denying payment where no payment is 
due with the same promptness and in 
the same business-like way in which 
amounts due are paid. 
oa * - 


In the winter the health 
Play Up feature of a disability policy 
Summer makes the stronger appeal. 
Hazards In summer it is the accident 

feature that can be played up 
with the most likelihood of success. 
Our daily life is much more hazardous 
in the summer because of the more ac- 
tive outdoor existence that most of us 
lead outside of working hours and some 
particular way in which this can be im- 
pressed on different men can usually 
be found through conversation with 
them or observation of their daily 
habits. 


Grant Hamilton has is- 


Best Acci- sued a pamphlet entitled 

dent Preven- “How to Give Illustrated 
tion Plan Lectures on Accident 

Prevention.” He is di- 


rector general of the Working Condi- 
tions Service of the United States De- 
partment of Labor, Washington. The 
conclusions he reaches are that the 
most effective way of promoting acci- 
dent prevention is through the use of 
short talks about 30 or 40 minutes long, 
illustrated with slides and moving pic- 
tures showing the results of accidents, 
rather than how to avoid them; that 
these lectures and pictures, where there 
is a large percentage of foreigners, 
should be held at the noon hour, in the 
dining room of the men, or in the case 
of evening meetings at 7:30 or 8 p. m. 
The evening meeting should be held in 
some central location and should be 
made a family affair. 


E. C. Budlong has made a 
Study or success of his work with 
You'll Stub the Bankers Accident, of 
Your Toe which he is vice-president. 

He believes in study and 
here is what he says about it: “You 
can’t make a permanent success of the 
insurance business unless you make a 
study of it. Years ago when I was a 
young and inexperienced agent I asked 
a home office special a simple question 
about the policy he was trying to teach 
me to sell. He stuttered, stumbled, 
flew into a rage and grabbed the rate 
book away from me with the remark— 
‘You ought to be an actuary, not an ag- 
ent. You don’t need to know anything 
about the why’s and wherefore’s to sell 
insurance.’ An honest reply would have 
been—That’s a new one on me, Bud; 
I’ll have the home office explain it to 
vou.’ Instead he tried to make me feel 
like a dub and succeeded. If there is 
a single paragraph, sentence or word in 
a policy that you don’t understand my 
advice to you is to find out what it 
means P. D. Q. for that’s the very place 
you are going to stub your toe and lose 
a good sale. It is an encouraging sign 
when a new man asks questions and 
shows a tendency to really learn the 
business. I have been pounding away 
at this work for nigh on to twenty-five 
years and the sun doesn’t go down on 
the day that I do not learn something 
new and interesting.” 
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AIRCRAFT RATES MADE 


New York and New Jersey Compensa- 
tion Boards Issue Classifications 
for Operation 

Compensation rating boards in New 
York and New Jersey have made rates 
for aircraft operation as follows: 

New Jersey—No. 8505.—Aircraft oper- 
ation, commercial or private, excluding 
demonstration, testing, instruction, pub 
lic exhibition, trick or stunt flying. 


Comp. $225 per employee per annum. 
Minimum premium per policy, $225. 
(New York rate, $365.) 


No. 8506.—Aircraft operation, demon- 
stration, testing, instruction, public ex- 


hibition, trick or stunt flying. Comp. 
$260 per employee per annum. Mini- 
mum premium per policy, $360. (New 


York rate, $584.) 

Note.—The premiums named in con- 
nection with the two preceding classi- 
fications apply to named employees who 
are permitted or required to be upon 
aircraft while under their own power; 
but upon written notice to the company 
the employer may -substitute one em- 
ployee for another without additional 
premium charge. During the policy 
period the employer may, upon similar 
notice, add by name other employees, or 
may cancel from the policy names pre- 
viously covered, both upon a short rate 
basis. In no event shall the premium 
for the entire policy be reduced below 
the minimum herein provided. The 
foregoing classifications were estab 
lished with the premium charges, minf- 
mum premiums and qualifications above 
noted. 

The corresponding “Note” in the New 
York classification reads: “The pre 
miums named anply to each employee 
who is permitted or required to be up- 
on aeroplanes while under their own 
power, but upon written notice to the 
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company the emplows, may substitute 
one employee for anol 


tional premium charper ae 
policy period the em a. may add 
other employees or me, cancel from the 
policy employees pre .Viously covered 
both upon a short 1% ° 


te basis. 0 
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policy be reduced below a — 
herein provided.” t 


TOO MUCH LIBER/, ALITY | CHARGED 


It is not often _— yt casualty compa- 
acct auebeadine money to 
é iments. In the lla- 

bility line, however, of the as- 


» some 
sureds who have beg, nit hard by rate 
ard to complain 


increases have been », 

that the reason _ os are high is that 
the companies pay t<, many losses that 
have little or no cla 4; to recognition. 
These people simply dof no know what 
the companies are against with 
crooked claimants, poe lawyers and 
crooked witnesses. It has to be ex- 
plained to them that thousands of cases 
have to be settled fo» relatively small 
amounts rather than Send -nuch more 
in litigation in which », oards are 
stacked against the company. 
COMMISSIONER WON’T INTERFERE 

The question of whether the New 
Jersey compensation bureau should 
adopt the Library Bureau card system 
was referred to ithe insurance depart- 
ment. In this connection Commission- 
er Smith says: 

“It appears to me that this is a 
question which should be sett'ed by 
the Bureau itself and I do not care, at 
least for the present. to interfere with 
it in any way. If the majority of the 
members of the Bureau desire the ser- 
vice I know of no reason why they 
should not have it. On the other hand, 
if a majority of them do not care to go 
to that expense, the department does 
not feel like insisting upon it.” ~° 
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Automobile Owners 
All Need Fyr-Fyters 


Find out for yourself. Look at a group of cars. How 
many have fire extinguishers? One in a hundred. 


And the other 99 have just been waiting for some 
live insurance man to suggest that they should buy 
I‘yr-lyters. 

Threugh our new plan, in successful operation all 


over America, you can make a profit on Fyr-Fyters—a 
real profit. 


I‘yr-lyter is the one real extinguisher for automo- 
biles. It is panic-proof. Anyone can use it instinctively. 
No chance for mistake. It shoots farther and harder. 
Pumps air not liquid and accumulates pressure, render- 
ing continuous pumping unnecessary. 


Write for Our Proposition to Insurance Agents 


The Fyr-Fyter Company 


Dayton, Ohio 
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